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‘A. BUSINESS CONVENTION, 


IMPORTANT TOPICS DISCUSSED. 


Twentieth Annual Meeting of Acci- 
dent Underwriters Promises to 
be Most interesting. 


The twentieth annual convention of 
the International Association of Acci- 
dent Underwriters opened at 10.05 a. 
m., at the Hotel Frontenac, 
on Frontenac Island in the 
rence River, New 
tthis week, with 
Alexander in the chair. 


St. 


The 


associa- 


tion is comprised of fifty-six compan- | 


ies transacting personal accident and 
health insurance and when the roll 
was called representatives of 
eight 
some who could not reach Frontenac 
in time for the first session. 

Preceding the opening of the 
vention many of the delegates 
President Alexander to accept a 
ond term of office, but he adhered to 
the decision made several months ago 
that it would be impossible for him 
to serve as president for another 
year. This decision was deeply re- 
gretted, as Mr. Alexander is recog- 
nized as one of the most 
men for the position. He is a tire- 
less worker, deep thinker, and _ ex- 
tremely interested in and loyal to the 
general welfare of accident 
writing. Walter C. Faxon, 
Aetna Life, is mentioned as a 
ble successor, 

Among those to receive a most 
dial welcome was Franklin J. 
United States Manager of the 
al Accident of Scotland. Since 
last convention Mr. Moore 
strenuous and very unfortunate 
of it by reason of an injury sustained 
several months ago in the South. 

A new face was seen in 
tary’s chair. For many years’ G. 
Leonard McNeill, of Boston, has cred- 
itably served the association as sec- 


s$ec- 


proba- 


Gener- 
the 


retary, but owing to pressure of busi- | 


ness matters, was compelled to re- 
sign during the year. The executive 
committee unanimously elected as his 
successor, E. G. Robinson, of Mans- 
field, O. 

Among the letters of regret read 
by the secretary were those from 
Capt. A. W. McMasters, London Guar- 
antee; President Geo. F. Seward, Fi- 
delity & Casualty; Superintendent of 
Insurance Kelsey, and Deputy Apple- 
ton, of the New York Insurance De- 
partment, and Insurance Commission- 
er Adams, of New Hampshire. 

President Alexander’s address 
received with marked attention. 
said in part: 

President Alexander’s Address. 

From the fact that during the past 
year the sum of $25,711,188 was col- 
lected in premiums by ninety-four 
companies and associations engaged 
in the business of accident and health 
insurance in the United States it may 
be assumed that, as accident and 
health underwriters, we assemble 
here at a propitious season and in a 
contented frame of mind. . This pre- 
mium collection represents an increase 
over that of the preceding year of 
$2,783,795. 

While these figures indicate a sub- 
stantial growth, they are nevertheless 


(Continued on page seven) 
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thirty- | 
responded. The number will be | 
increased materially by the addition of | 


con- | 
urged | 
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A WEEKLY NEWSPAPER COVERING ALt BRANCHES OF INSURANCE. 


$3.00 a Year; 15c. per C opy. 


WIDE RANGE OF SUBJECTS, 


AMERICAN LIFE CONVENTION. 


Young Companies Prepare Interesting 
Program For September : Meet- 
ing In Indianapolis 
The annual meet- 
ing ol 
which 


Sept 


program fol! 
the American Life 
will be held in 
mber 5, 6, and 


The 


Convention 
Indianapolis, 
wl ye an iD- 
morning of the 


teresting ul 
to the 


first day will be given 
opening exercises and 
e execully comm 
The program for 
meetl 


one 


ovel 


ttee 
the rest of 
ng is as follows 
Afternoon 
should a Young 
H. Gregory, 
Louisville; 
Life, 
Volunt 
John 


State 


‘hattanooga 
Mutual, Los 

and Surplus, 

t Missourj State 

vis: discussion, C. B. Renick, 
Union Life, Indianapolis; H 
Florida Life, Jacksonville 
’. Johnson, Commonwealt! 


tments 


presiden 


‘clock— Executive 
I 1907 Morn 
How Can We Re- 
und Eliminate Bad 
b r. F. Giddings, Supt. of 
es, Michigan Mutual Life, De- 
n, W. F. Standen, Cap- 
Life, Denver; W. A. Lindly, Se- 
Mutual, Lincoln i 

Life, Davenport 

Crystalized in Life 
Not in Law,” by 
counsel, Volunteer 


aiscussion 


ptember 6 
> o'clock 


xd Agent 


discussit 


Casey, 
ruarant Sacred 
Contrac 


Policies 


Right of 
insurance 
Samuel B. Smith 
Life, Chattanooga 
Miller Ham Federal Life, 
Chicago Dan W. Sims, La Fayette 
Life, La Fayette; H. L Colorado 
National, Denver 
Friday, September 6 

o’clock—“How to Prevent 
of Undesirable Risks,” by 
Lairy, medica] director 
Life, La Fayette: 
W. Curry, State 


State 
Isaac lton 


Sears 


Afternoon, 2 
Acceptance 
Dr. M. M 

La Fayette 
discussion, Dr. J 

Mutual, Rome, Ga 
Reserve Loan Life 

Indianapolis; Wilmer L. Moore, South 

ern States Life, Atlanta Sub-Star 

dard or Impaired Life Risks and How 

Company Can Afford 

Such Business With Safety,” 

Woolston, actuary, Den- 

discussion, I. Smith Homans, 

Life, Greensboro: J. C 

Security Life, Chicago; C. A. 

Woods, Reliable Life, Indianapolis 
Saturday, September 7 Morning, 

9:30 “How Can Be 

Protect the Company 
Possible Panics? Con 

Sidney A. Foster, 

secretary Royal Union Mutual Life 

Moines; discussion, Lucius Mc- 

Adam, U. S. Annuity Life, Chicago; 
Herman Brockman, Columbia Life, 
Cincinnati: Arthur Jordan, Meridian 
Life, Indianapolis; 

This will be followed by the report 
of officers and committees; unfinished 
business and election of officers. 

The American Life Convention is 
an organization comprised largely of 
young companies for the purpose of 
exchanging information of mutual 
benefit and promoting the general wel- 
fare of these companies. Its forma- 


Larway, 


o’clock- Assets 


Evils of 
Assets,” by 


From 





tion was due to the refusal of older 
institutions to admit the younger com- 
panies to membership in a somewhat 
similar organization which has been 
maintained for Many years. 


BAKER RETURNS TO CHICAGO. 


Vice-President of Pacific Mutual to 
Supervise Eastern Territory 
From That Point. 


Vice-President Danford M. Baker of 
the Pacific Mutual Life Insurance 
Company of Los Angeles, Cal., was a 
visitor to the New York offices of the 
company on Monday last. Mr. Baker 
expressed himself as highly pleased at 
the progress being made by his com- 


pany so far in 1907 and announced 
that in furthering agency extension 
plans he will remove his headquar- 


ters from Los Angeles to Chicago in- 
side of sixty days and supervise the 
Eastern field from that point. It 
would not be surprising if the Pacific 
Mutual carried out the plan entertain. 
ed for New York some time ago and 
made Chicago an office for the issu- 
ance of policies, etec., similar to the 
plan just abandoned by the New York 
Life in the same city. 

One of the chief difficulties exper- 
ienced by the Pacific Mutual Life in 
the Eastern territory has been the 
length of time required ito secure 
policies; especially when it became 
necessary for the company to write 
for additional information. Should 
an office of issue be opened in Chi- 
cago, this difficulty would be over- 


come, 


VETERANS IN SERVICE. 


Vice-President English and Actuary 
St. John of Aetna Life 
Honored. 


On Monday of last week the officers 
and directors of the Aetna Life gave a 
luncheon at the Hartford Club in hon- 
or of Vice-President J. L. English, who 
completed forty years’ continuous ser- 
vice with the company on that day, 
and Actuary H. W. St. John, who has 
nearly completed a similar period in 
the Aetna Life’s employ. Following 
the luncheon President Bulkeley, on 
behalf of himself and associates, pre- 
sented Mr. English with a silver pitch- 
er and tray and Actuary St. John with 
a loving cup. 

Vice-President English was elected 
secretary of the Aetna Life in Febru- 
ary, 1872, and vice-president in Kebru- 
ary, 1905. He is a man of excep- 
tional ability and high character, es- 
teemed by all who know him 

Actuary St. John is a prominent 





member of his profession, having 
twice ‘been honored with the presi- 
dency of the Actuarial Society of 
America, of which he is a charter 
member. He is also a corresponding 
member of the French Institute of 
Actuaries. 
Takes Wisconsin Management. of 
Travelers. 
James T. Kennedy, of Chicago, 


Western field superintendent, of the 
Security Mutual of New York, who is 
also in charge of the Chicago office, 
has resigned to become manager of 


the Life & Accident Department of 
the Travelers in Wisconsin, with 
headquarters in Milwaukee. Mr. 


at the home 
Mutual and 


formerly 
Security 


Kennedy was 
office of the 


stands high with the agents with 
whom he has had dealings. He has 
the stature of a successful man and 


in his new work will no doubt achieve 
greater results even than he has in 
the past. 





Do not draw an application or 
rate book on a prospect. He may be 
from the South or West and resent 
ithe action. Know your prospect well 


enough and the contract best suited 
his circumstances to know the rate. 
Good salesmen rarely 
their price list. 


ever consult 


THE EASTERN UNDERWRITER. 


MEDICAL EXAMINATIONS. 
New England Mutual Makes Changes 
—Less Stringent Rules Adopted. 
Under date of July 1st, Medical Di- 
rector Edwin W. Dwight of the New 
England Mutual Life notified agents 
and medical examiners of the company 
of changes inaugurated as regards ex- 
aminations. Under the new method it 
will not be necessary to. submit urine 
for analysis at the home office as 
frequently as in the past. Dr. Dwight 

outlines the changes as follows: 

First—When the application calls 
for the benefit to be paid in instal- 
ments, the amount of insurance ap- 
plied for together with that in force 
will be considered by the Medical De- 
partment on a basis of the commuted 
value or actual amount at risk, as 
shown by the following table. 
Number of 


Installments, Commuted Value. 
10..............$879 for each $1,000 
15 ig WA lew. wees 826 for each 1,009 
20 RES ey ee eee 766 for each 1,000 
25 SN ae ae 717 for each 1,000 
isa tewitaiais wal 6738 for each 1,000 
Second—Where the amount of in- 
surance applied for, together with 
that in force, is less than twenty 


thousand dollars, no microscopical ex- 
amination of the urine will be requir- 
ed unless the applicant is more than 
twenty-five per cent overweight, has a 
doubtful family history, or is consid- 
ered a doubtful risk on account of in- 
formation at the home office. 

: Third—When the amount applied 
for, together with that in force, is be- 
tween twenty and thirty thousand 
dollars a miscroscopical examination 
will be required in every case, which 
may be made by a Chief Examiner, 
District Examiner or authorized local 
specialist. 

Fourth—-Where the amount applied 
for, together with that in force, equals 
or exceeds thirty thousand dollars, a 
microscopical examination will be re- 
quired, which must be made either by 
a designated local specialist or at the 
home office, 

Fifth—In all cases where such ac- 
tion ‘seems justified by the Home Of- 
five, specimens of urine will be re- 
quested for examination either by 
local specialists or at the Home Of: 
fice. 

Sixth—When a complete examina- 
tion has been made by a Chief Exam- 
iner and a specimen of urine analyzed 
either at the Home Office or by a local 
specialist, the second examination 
now required for amounts exceeding 
twenty thousand dollars need not be 
made. 


Promoting at 


Progressive Life 
Chicago. 
F. W. Clisby, who was formerly 


reneral Manager of the United States 
Annuity & Life, of Chicago, and was 
one of the organizers of that Com- 
pany, is promoting a new Chicago 
company to be known as the Progres- 
sive Life, with $250,000 capital. As- 
sociated with him is R. J. Jeffs, for- 
merly with the New York Life. 





Progressing Favorably. 


General Manager A. P. Earle, of the 
Reliance Life, informs us that the 
company is progressing favorably, the 
business for the first six months of 
1907 heing in excess of that secured 
during the similar period of 1906. 


A “CONDITION OF MIND.” 


C. H. Jackson, Agency Secretary of 
the Security Mutual Life of Bingham- 
ton, in speaking of the reason why 
business is harder to secure with some 
solicitors says: 

“In some localities the impression 
seems to prevail that it is harder to 
write life insurance now than in the 
past. This is undoubtedly more r 
condition of mind than of fact, as our 
records show that the men who are 


diligent in their efforts are getting 
good results. This does not apply to 
any particular section of the country 
either, but it does pertain to some 
particular people. Unless you weak- 
en, you cannot be less successful in 
the future than in the past, so keep 
up your courage and “saw wood.” 

“Be confident. It’s a man’s opinion 
of himself that makes him weak or 
strong. Don’t be afraid of making mis. 
takes. You never know what you can 
do until you try. ’Tis better to have 
tried and failed than never to have 
tried at all. The experience will be 
valuable at least. Remember that 
people everywhere are buying life in- 
surance every day, and if you are not 
getting your share of the business, 
some other fellow is.” 





WHY RELIANCE LIFE WITH- 
RE 


D 

In a letter to Texas policyholders 
of the company, President Reed, of 
the Reliance Life, gives the follow- 
ing reasons for withdrawing from 
that State: 

“You perhaps know that, at the 
last session of the Texas legislature, 
Bill No. 112, known as the ‘Robert- 
son Insurance Bill,’ was enacted into 





a law. Briefly, this law requires all 
insurance companies operating in 
Texas: 

“(1) To invest in Texas securities 


an amount equal to 75 per cent. of 
the reserve on policies in force in 
that State; 

(2) To deposit such securities 
with the Staite treasurer, subject to 
a State, county and municipal taxa- 
tion aggregating 2.705¢ per cent. 
yearly. 

“With the first provision this com- 
pany has already complied, as our in- 
vestments in Texas securities aggre- 
gate over twice the amount of the 
legal reserve on Reliance policies in 
force in the State. It is impossible 
to abide by the deposit and taxation 
feature without seriously jeopardiz- 
ing the interests of policyholders in 
Texas and elsewhere. 

“In the first place, tthe State will 
not guarantee the safe keeping of se- 
curities deposited under the above 
law; secondly, the heavy taxes would 
deprive the policyholders of a large 
portion of the returns in the form of 
profits, to which they are justly en- 
titled. This law undermines the whole 
foundation of old line life insurance, 
by attacking the reserve carried for 
the protection of policyholders. 

“Insurance companies are alread) 
paying heavy taxes in Texas to the 
extent of 2% per cent. of gross pre- 
miums received each year and occu- 
pation taxes for agents. We have 
heretofore cheerfully met these pay- 
ments because Texas is a good field 
for insurance from every standpoint. 
We absolutely cannot continue under 
the new conditions and will withdraw 
from the State July 11, in so far as 
writing new business is concerned. 
The law does not affect in any way 
our old policies. Your policy is abso- 
lutely good so long as you continue 
to pay the premiums. 

“Under the constitution of the 
United States, no States can impair 
contract obligations so that your 
rights under your policy, by paying 
your premiums direct to the home of- 
fice, will not be affected in any shape, 
manner or form.” 





“The Eastern Underwriter” is al 
ready one of the best journals pub- 
lished, and I am gratified to learn 
that you are meeting with such won- 
derful success.” W. H. Balsbaugh, 
manager, Eastern Pennsylvania, Union 
Central Life Insurance Company, Har- 
risburg, Pa. 





“You certainly have a good journal. 
I like it very much and trust that 
you will meet with great success.” A. 
F. Aird, Insurance Agency, Buffalo, 
m3; 





July 11, 1907. 


INSTRUCTIVE CONVENTION. 


Busy Time For General Agents of 
Northwestern Mutual Life. 


The annual meeting of the General 
Agents’ Association of the Northweg- 
tern Mutual Life will be held in Mil- 
waukee, July 16 and 17. The follow- 
ing interesting program has been ar- 
ranged for the occasion: 

July 16, 10 a. m.—Address of wel- 
come, Henry L. Palmer, president of 
the company; response, Richard J. 
Woods, president of the association; 
election of officers for the ensuing 
year. 

2 P. M.—Outing on trolley cars 
(courtesy of Hotel Plankinton); 
photographs will be taken immediate- 
ly upon arriving at destination; in- 
formal discussion on educational, 
topics will be led by George E. Cope- 
land, Dr. E. Albright, O. L. Good- 
ing, Daniel P. Donovan, Charles Sachs 
and Ralph H. Hobart. 

8:30 P. M.—Reception at Hotel 
Plankinton, musical programme. 

July 17, 10 A. M—‘“The Physical 
Hazard,” Dr. J. W. Fisher, medical 
director; “The Business Side of In- 
surance,’ Nathan §S. Jones, president 
Citizens’ Trust Co., Brooklyn, N. Y.; 
“The Difficulty of Successfully 
Launching a New Life Insurance Co.,” 
Charles D. Norton, Chicago; “Our 
Policyholders,” William C. Mage, St. 
Louis; “The Moral Hazard,” J. W. 
Skinner, second vice-president; “AlI- 
ways Improve Last Year’s Work,” 
William F. Atkinson, Brooklyn, N. Y. 

2 P. M—“Titles; J. R. Dyer, assis- 
tant counsel: . “The Statistician,” 
Franklin Mann, Chicago; Seven min- 
ute talks: “First Calls,” R. S. Goldes- 
bury, New York city: “Second Calls,” 





Wilbur Higgins, Chicago: “Route 
Work,” Herman Duval, New York 
city; “Value of Time,” J. G. Miller, 
Richmond Va.: “Forceful Personal 


Interview,” J. A. Reinhardt, Spokane, 


Wash.: “Mastery of Difficults,” R. J. 
Guinn, Atlanta, Ga.; “Study of Hu- 
man Nature,” W. H. Surles, Milwau- 
kee; “Comparisons,” C. R. Gearhart, 
Lock Haven, Pa.: “Field Notes,” 


Percy H. Evans, second assistant su- 
perintendent of agencies; general dis- 
cussion. 

8:00 P. M.—Music; address, D. J. 
Brewer, Justice, United States Su- 
preme Court; Music: “Legishative 
Influences,” John M. Olin, trustee of 
the company, Madison, Wis.;: music; 
“The Ladies,” Colonel R. J. Woods, 
Sioux Falls, S. D.;: music; address, 
H. F. Norris, superintendent of 
agencies: the association song, 
“Northwestern, ’Tis of Thee,” M. D. 
Kimball. 


President A. G. Bullock, of the 
State Mutual Life of Worcester, in 
announcing recently the appointment 
of Bice and Bice, of Newark, as gen- 
eral agents of the company for New 
Jersey in succession to the late Sam- 
uel Wright, spoke most complimentar- 
ily of the firm, whose members have 
been connected with the State Mutual 
for some years. 


Harry Bice and Edmund E. Bice, 
who compose the agency firm are 
capable managers and_ enthusiastic 


solicitors. They possess that prime 
essential for success in life insurance, 
i. e., confidence in their company, 
themselves and their field. So imbued 
with the business did the father of 
the young men become that after 
twenty-five years’ service in the min- 
istry of the Methodist Church, he felt 
impelled to take a rate book and 
preach the gospel of life insurance. 
So successful has he been that his 
name will likely be found among the 
members of the company’s $200,000 
club when the year’s record of that 
organization is made up. 











July, 11, 1907. 


“STOCK DIVIDEND” RUMOR. 


Emphatic Denials At Home Offices— 
Present Deemed Inopportune 
Time For Such Action. 

It was persistently rumored here 
during the fore part of this week that 
a New York stock life insurance com- 
pany: had declared a stock dividend 
thereby increasing its capital very 
materially. Inquiry at the various of- 
fices in this city elicited emphatic de- 
nials, several officials supplementing 
same by stating that it would be diffi- 
cult to conceive that the management 
of any company would take such a 
step at this particular time. It is 
held that no matter what justification 
there might be for taking action of 
this nature, it would merely serve to 
fan into activity the antagonism, now 
smouldering, which life insurance insti- 
tutions and field men have been com- 
pelled to confront and fight down for 

nearly two years. 

The necessary preliminary to such 
a step varies according to charter 
provisions. Some companies would 
be compelled to place the proposition 
before the stockholders and also se- 
cure the permission of the legislature. 
In other instances the latter would 
be the only essential. On the other 
hand there are companies in this 
State that could increase their capital 
stock, either by contribution, stock 
dividend or otherwise without giving 
any publicity whatever, until the ac- 
tion was consummated. 

It is believed that should a move- 
ment of this kind be made now ‘the 
question of ownership of surplus would 
be fought to a finish and a definite 
decision secured in the highest court 
of the land. That the matter will he 
decided sooner or later is generally 
conceded. Evidences of this are 
shown in ‘the attitude of several west- 
ern State legislatures. Efforts are 
being made to secure the enactment of 
laws compelling comnanies to des'g- 
nate just what portion of the sur 
plus belongs to stockholders and to 
policvholders. No greater impetus 
conid he given this agitation. it is 
held, than for a company to declare 
a stock dividend now. 





GOOD START IN MICHIGAN. 


North American Life Represetative 
Secures $100,000 In the First 
Eight Days. 

The North American Life Insurance 
Company, of Newark, which was au- 
thorized to transact business in Mich- 
igan during the latter part of June, 
has begun with a rush. Jas. H. Pren- 
tiss, of Detroit. Michigan Manager. 
wrote $100,000 of non-participating in- 
surance in eight days, or at the rate 
of about $5,000,000 a year. Mr. Pren- 
tiss was for vears a member of the 
New York Life “$200,000 Club.” He is 
a graduate of the University of Mich- 
igan and has a wice acquaintance 

throughout the State. 


Fidelity Mutual Examination. 
It was expected that the report of 
the examination of the Fidelitv Mutual 
Life. of Philadelphia, which has been 
conducted by S. H. Wolfe for the 
Kentucky department would be made 
public this week, but irguiry of Com- 
missioner Prewitt elicits the informa- 
tion that the report may not be ready 
for some time. 





“T have received your paper regu- 
larly and have much enjoyed it. The 
article by ‘Eddy’ Woods on the need 
of insurance for rich men is well worth 
the yearly subscription to your pa- 
per.” Albert L. Gould, Home Office 
Solicitor, the Penn Mutual Life In- 
surance Company, Philadelphia, Pa. 


THE EASTERN UNDERWRITER. 


SOLVING THE COMMISSION PROBLEM. 





It is needless to attempt to cover 
the fact that great dissatisfaction ex- 
ists among life insurance managers 
and solicitors relative to compensa- 
tion under the new laws. In an ad- 
dress before the Chicago Life Under- 
writers’ Association, which appeared 
in full in our issue of June 20, Presi- 
dent F. E. McMullen, of the Nation- 
tional Association, discussed the sub- 
ject at length. In closing his re- 
marks, he said: 

“T am not pessimistic and would 
not discourage a singie man of you, 
for I have every confidence in the 
future of our business, but it is time 
that we should look existing condi- 
tions squarely in the face, and go 
about correcting them with a courage 
born of adverse circumstances. We 
are and have been bearing fhe brunt 
of the trouble thrust upon the insnr- 
ance business by a few offenders. Is 
it not time for us to assert our rights 
in unmistakable terms? Is not the 
honest insurance agent worthy of his 
hire? 

“Tf section 97 of the New York 
insurance law is faulty and destruc- 
tive—and that fact, I believe, has al- 
ready been demonstrated—then it is 
our plain dutty to take active and 
vigorous steps to have it amended. 
Fortunately, the legislature of the 
State of New York meets every year, 
as Governor Hughes so aptly said: 
‘to correct mistakes.” He might have 
added, ‘and to make more.’ However, 
the administration of Governor Hughes 
thus far, justifies the confidence im- 
posed in him by a majoritv of the 
voters of the State of New York, and 
encourages the hope and belief that 
he will, next winter, sanction such 
changes in the law as experience shall 
then have demonstrated ‘to be neces- 
sary for the proper and efficient con- 
duct of the world’s greatest business.” 

Inasmuch as this address was made 
following a tour of the country visit- 
ing various associations, jit is natura! 
to presume that Mr. McMullen cry- 
stalized the ideas of the large number 
of field managers he came in contact 
with: in fact his address contained 
extracts of letters received from gen- 
eral agents jm various sections, nearly 
all of which spoke most pessimistical- 
ly of the future outlook for life insur- 
ance field men under present methods. 
Mr. McMullen thinks that a strong 
effort will be made to secure the re- 
peal or modification of section 97 
limiting the expense of securing busi- 
ness and that the opening gun of the 
campaign will be sounded at Toronto. 

On the other hand there is a move 
ment under way to reduce expenses 
in other branches of the insurance 
business. In his annual address, ap 
pearing elsewhere, H. G. B. Alexander, 
president of the International Asso- 
ciation of Accident Underwriters, calls 
attention to the growing expense ele- 
ment of their business and the neces- 
sity of calling a halt. If impossible 
to reduce existing contracts, he ad- 
vises that no increases be made and 
that new contracts call for a re- 
duced rate of commission. 

We also reproduce in this issue a 
paper by James V. Barry, commission- 
er of insurance of Michigan, in which 
he expresses the opinion that expenses 
in the fire and accident business are 
too high, adding the reminder that 
the legislature has recently been call- 
ed upon to regulatie expenses in the 
life insurance business. 

Life insurance agents have reason 
to consider seriously any step taken 
in the direction indicated. The pen- 
dulum may have swung so far in deal- 
ing with the expense question—the 
innocent being compelled to suffer 
with the guilty, but that the safe 
limit had been largely exceeded was 
indicated by the weakened condition 
of several institutions. There is not 


the margin for expenses in the life 
insurance premium generally assumed 
by the field man. In discussing this 
subject with a manager, the question 
was asked: “What do you consider a 
company can safely pay for securing 
business?” The answer was, “75 to 
80 per cenit. and renewals of 7% per 
cent, during the life of the contract.” 
As a matter of fact a company cannot 
safely make such a contract. The 
trouble is that there are too many 
home office managers who do not know 
what they can afford to pay for busi- 
ness. Therefore, in opening up the 
subject of compensation serious con 
sideration should be given not only 
to immediate returns to producers, 
but the ultimate safety of the insti- 
tution. 

In an interview with the Eastern 
Underwriter upon the question of 
changing the basis of compensation 
an official of an excellently managed 
life insurance company said: ‘The 
margin in life insurance is net more 
than half what most managers of 
companies had supposed it was—at 
least this applies for the past fifteen 
to twenty-five vears. The values tha* 
are now placed in the policies do not 
give much profit on lapses, and the 
impression is rather growing that 
much more values will have to be su 
stituted in the polic’es for those a* 


present given, or the premiums wil! 





have to be increased I am also of 
the opinion that, generally sneaking 
the agents in the field would rather 
have a larger-compensation for the 
first year. Thev do not seem to ap- 
preciate renewals, or at least if the 
do, they do not care to make the 


mecessary sacrifice in economizing f 
the first few years until they have a 
reasonable income from renewals of 
business in force. 

“T am rather inclined to believe th: 
all the compensation paid should : 
to the agent within the first two or 
three years Bv adopting a valuation 


somewhat similar to the select and 
ultimate. and requiring a comprehen- 
sive statement each vear, the whole 
svstem of compensation could be 
changed. This might mean the doing 
away of the general agencv system 


as att present conducted and the pav- 
ing to the solicitor who writes the 
business 70 to 
ordinary lif 
15 per cent. the second vear and 10 


75 per Ce! on the 


nremium the first vear. 


per cent. the third In this case the 
districts would be. supervised by 
salaried managers or superintendent 

A somewhat similar svstem was advo- 


cated by Emerv H. MeClintock dur- 
ine the recent investigation. 


“One of the advantages for a svs 
tem of this nature wo ild be the doing 
away with an almost endless book- 


keeping method in connection with 
the general agency and renewal svs- 
tem, It would also give to the agent a 
larger amount of money to sunport 
himself at the time he entered the 
husiness, thereby avoiding the neces 
sity for making advances. It would 
also have a tendency to reduce rebat- 
ing, if not eliminate it, for the reason 
that the general agent would not have 
any renewal. and as there would be 
no renewals beyond the third premium 
sufficient advance could not be ob- 
tained to justify rebating to anv great 
extent. At anv rate, while not pre- 
fending to outline the specific method 
which may be followed, it seems cer- 
tain that a basis for compensating 
agents will have to be secured that 
will furnish them with a_ sufficient 
amount of money to live upon, with 
the high cost of living which now pre- 
vails.” 


Vogel Wharton and Gott, of Pitts- 
burg, have been appointed western 
Pennsylvania general agent for the 
Illinois Surety Company. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary 
Robt. H. Davenport, Asst 


nm 


This Company, with its more than fifty years o: 
successful ard honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





For circulars end rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


DYER & FOSS, GENERAL AGENTS 


UNEXCELLED IN 
Favorable Mortality 
—and— 


Economy of Management 


The Provident Life 
ad Trust Company 


OF PHILADELPHIA. 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


~ METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
man, who is willing to begin at 


the bottom and acquire a complete 


knowledge of the details of the busi- 
ness by diligent siudy and practical 
experience, can, by demonstrating his 
capacity, establish his claim » the 


It is 
oppor- 


highest position in the 
within his certain reac! 
tunities for merited advancement are 
unlimited All needed explanations 
to 





will be furnished upon application 
the Company's 
any ef the principal cities, or to 
Home Office, No. 1 Madison Avenue, 
New York City. 


Pittsburgh Life and 
Trust Company, 


“Endorsed at Home” 
Insurance in force in Pennsylvania 
over $10,000,000 
Total Insurance in Force 
$30,478,083 
W. C. BALDWIN, 

President and General Manager. 

All solicitors’ contracts direct with 
the company. No General Agenta 
Address the company, Pittsburgh Life 
Building, Sixth and Liberty Streets, 
Pittsburgh, Pa. 


Superintendents in 
the 
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RIGHTS OF GENERAL AGENTS 


COURT DECIDES THEREUPON. 
Important Points Involved in Case of 
Wood Brothers Versus Scottish 
Union and National.. 

The Appellate Division of the Su- 
preme Court in the First Department, 
State of New York, by its decision 
handed down last Friday, finally de- 
termined a case of large importance 
and corresponding interest in insur- 
ance circles in affirming the judgment 
in favor of Wood Brothers, cf New 
York city, against the Scottish Uriou 
and National Insurance Company, 
which it recovered in the Supreme 
Court, in July, 1906. 

No case involving so 
rights and liabilities of genere: 


many of the 


agents 


of insurance companies has before 
been presented to the courts for «- 
termination and the result of this 
appeal has been awaited wth keen 
interest by the profession general'y 


The case involved, chiefly 1. The 
liability of a general agent for the co!- 
lection of premiums, in the absence of 
an express contract imposing it upon 
him; and, second, the right of an 
agent to commissions upon premiums 
written through not collected. 

The case is of such importance we 
give a brief synopsis of facts out of 
which the litigation arose. In De- 
cember, 1899, Wood Brothers wer: 
appointed by the Scottish Union and 
National Insurance Company its gen- 
eral agents for the Suburban District 
of New York city, under the crdinary 
written commission, supplemented by 
a letter of authority, and continued 
in chat capacity down to June, 152, 
“hen they resigned on acfount of 
wholesale cancellations ‘Vy the eom 
pany and what they deemed its un- 
warranted interference with their un- 
derwriting. 

Their agency ws a large one, more 
than one thousand contribut- 
ing to the counter business and some- 


brokers 





thing in excess of seventy sub-agents 
under the'r control. Their resigna- 
tion was accepted without conc ion 
and during the succeeding three cr 
four months, not anticipating any fric- 
tion on the final adjustment of mat- 
ters, Wood Brothers assisted the rep- 
resentatives of the company in the 


collection of outstanding balances due 
by agents and and in other- 
wise closing up affairs of their 


brokers 


the 


agency. Early in the fall of 1902, the 
collection of outstanding premiums 
was wholly taken over by the com- 
pany, which about that time made a 
demand upon Wood Brothers for the 
payment of all unecllected premiums 


still outstanding, then aggregating 
between $5,000 and $6,000. This de- 
mand was met by a prompt refusal 


n commenced an 
surety company 
Wood Brothers’ 
recovery of pre 


and the Scottish Un: 
action against the 
appearing upon the 
bond, not for the 


miums alleged to nave been collected 
but for premiums written but ad- 
mittedly not collected. This action, 
however, was shortly after discon- 
tinued, having been commenced, as 
one of the eernnanv's officers etm “d 


“as a bluff.” 


May, 1903, 
- +} > 


upon the witness stand 
Tae Scottish Union, in 
sned Weod Brevhers to re 
outstanding uncollected 
upon une useorys ia 
to the company for all 
collected or not. In 
Wood Brothers set up a counter claim 
for unpaid commissions and disburse 
ments. The case was tried two years 
later in the Supreme Court, in New 
York County, before Justice Kellog 
and a jury and resulted in the dis- 
missal of the company's complaint at 
thi2 close of its case after a two day’s 


premiums, 
Iney Were lable 
such, whether 


this action tne 


THE EASTERN 
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trial, the court permitting the de- 
fendants, Wood Brothers, to withdraw 
their counter claim without prejudice 
to an independent action ‘thereon, 
which was immediately thereafter com- 
menced., 

In this action the company set up 
as a counter claim virtually the same 
claim they had already litigated, some- 


what differently alleged in the effect 
on the part of its counsel to avoid 
some of the legal points which had 
proved fatal before. As this action 
took the form of an accounting it was 
sent to a referee to hear and deter- 
mine and after a protracted trial 


lasting more than seven months, judg- 
ment was rendered in which the com- 
pany’s claim was dismissed and the 
Wood Brothers were awarded not only 
the amount of commissions for which 


they had originally made claim, but 
a much larger sum, which upon the 
accounting had been shown to be due 





them. The company promptly appeal- 
ed and it was this judement which 
was affirmed in the Appellate Division 
on the 28th of June. 


The decis’on of the Appellate Court 


was unanimous and no opinion was 
written but the legal questions were 
succinetly stated by the referee be- 
fore whom the case was tried, who 
in his opinion said: 

Opinion of Referee. 

“T have given careful cons‘deration 
to the elaborate arguments tvat have 
been submitted by counsel for both 
sides. It seems to me, however, that 


the points to be passed upon are few 
and comparatively simple. * *The 
plaintiffs in present action claim 
to recover the defendant ‘their 
unpaid commissions upon all risks 
written dur'ng their agency and not 
cancelled. Tho defendant d'snutes 
such claim and counter claims for the 


the 


from 


amount of premiums upon risks 
negotiated hv the nlaintiffs and whch 
thev them:<elves did not collect. The 
defeneants’ contention which goes to 
the defense to the plaintiffs’ claim 
and is the hasis of the counter claim, 


is the plaintiffs were under the absc- 
lute duty of ly collecting and 


personally 
rem‘tting ey 


ry premium within ninetv 


davs after the risk and written. and 
that in default thereof ‘they forfe'ted 
all rights to commise’ons and become 


liable for the premiums. 
Iam unable to subscribe to this view 


“Defendant's witness testified that 
) 


nersonall 


at ‘the original conference he told 
Mr. Wood that he would have to re- 
nort on business as it was received to 
Hartford and render monthly accounts. 
‘IT told him he would have to remit 
to the company, in settlement of his 


balance as shown by the monthly ac- 
counts as rendered to the companv: 


and, after discuss‘on T told him that 
such balances would have to be raid 
within ninety davs from the end of 
the month in which the account cur- 
rent was rendered.’ Also, evidence 
was introduced of an alleged custom 
in the insurance business in New 
York, under which it was the duty of 


agents to collect and remit balances 
of premiums shown by ‘their monthly 
pccounts current within sixtv or n'netv 
davs ynder penalty, in default, of 
forfe‘ting commissions and becoming 
Plaintiffs strenu- 
shown even 
custom 
District of 


linble for prem*‘ums 
ously dispute that it is 
that 


presumpt 
enplies to Suburban 


ively such a 


the 


New York and they further forciblv 
eentend that defendant’s own wit- 
nesses concede so many var'ations and 
excentions, so much liberty of dis- 


action in the dealings of 
nts with their ecomnanies 


thet the general statement of the ex- 


cretionary 
insurance ag 


istence of custom is neutralized: 
that there is in realitv not sufficient 
evidence to find a custom at all. On 
the evidence I incline to the view that 
a custom such as ts contended for 
prevailing in the Suburban District is 


any 


UNDERWRITER. 


Mutual Life 


Insurance Company 
of New York 


Under a New Management, 

With the standard policies and the 
safe-guards established by the law of 
New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, & 

With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 

The best dividend-paying company, 

The best company for policyholders, 

The best company for agents, 


Apply for agéncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 


34 NASSAU STREET 
NEW YORK, N. ¥ 





4 beparment for Farni:hing 
| Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. €o., 


HARTFORD, CONN. 


Write Home Office. 


Oy Course of In uranc® kducation 


not established. 

“The decision, however, need not 
turn wpon this point because, whether 
the duty ts collect and rem‘!t within 
ninety days be claimed to rest upon 
the original contract or upon a gen- 
eral custom, the parties by their own 
dealings during the agency practically 
interpreted the contract between them 
or established a custom of their own. 
* * * It appears beyond question 
that the defendant did not hold or at- 
tempt to hold the plaintiffs to any 
custom from the end of the months, 


the accounts correct of which show 
the writing of risks. Plaintiff’s Ex- 
hibit 31 shows that in two  sub- 
agencies alone, the defendant had 


credited plaintiffs for cancellation and 
uncollected premiums for periods run- 


ning all the way from four to four- 
teen months. * * #* 
“Enough has been said to show 


that upon ‘the principle point argued, 
which applies, as has been seen, 
both to ithe plaintiff's claim and to 
the counter claim, defendant is not 
entitled to succeed. I shall hold that 
there was no rigid obligation upon 
the plaintiffs to collect and remit pre- 
miums within ninety days; that while 
it Was understood that premiums 
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1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
BI: xc CeRR Res. spake - $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
Net Surplus ...... eeeee- 1,083,648.98 
Insurance in Force ......86,113,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 








Managers Wanted 


IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 


Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
dames H. Reed, President 





Paid Up Capital $1,000,000.00 





fOUNG MEN—MAKE.MONEY 


There are opportunities 
to represent a big, sound 
up-to-date Life Insur- 
ance Company in a prof- 
itable manner. 
Prudential representa- 
tivesmake money. They 
have most varied forms 
of policies and advan- 
tageous contracts with 
liberal commissions. 
The attention of young 
men, particularly young 
men starting in business 
is especially sought. 
Write for full informa- 
tion regarding these un- 
usual opportunities. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA. 
‘ncorporated as a Stock Company by the State of New Jersey. 
SOHN F. DRYDEN, Fome Office, 
President. Newark, N. J. 
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should, as a rule, be collected within 
ninety days, the plaintiffs, under ithe 
contract, had discretionary authority 
to vary and depart from such rule. It 
follows that plaintiffs are entitled to 
recover the aggregate of commissions 
on risks written by them before the 
determination of their agency and not 
cancelled, 

“I may add ‘that the point that the 
monthly accounts by the plaintiffs to 
the defendant constituted accounts 
stated is not well taken. They were 
purely tentative and were never re- 
garded as final settlements of account 
between the parties down to their re- 
spective debts.” 

Character of Monthly Statements. 

Upon the appeal counsel for the 
Scottish Union earnestly contended 
that the monthly reports rendered to 
the agents by the company, were in 
effect accounts stated between the 
parites and that the agents could not 
thereafter be permitted to say that 
they had not received the commissions 
with which they had credited them- 


selves in these reports, even if they 
had, in fact, never been received by 
them, Such an argument was made 











ivly 12, 1907. 


possible by ‘the form of the reports 
which were rendered upon printed 
blanks, furnished by the company, 
which on the summary attached to 
each report contained statement of 
the total premiums written during the 
current month, with which amount 
the Scottish Unin was credited and 
which also a statement of the com- 
missions due to ‘the agents on thiese 
premiums and also any charges 
against the company such, as for re- 
insurance, return premiums, etc., the 
agents being debited with the differ- 
enci2 between these items. 

Counsel for the plaintiffs met the 
defendant's contention by proving that 
the item of premiums with which the 
company was credited, in all instances 
consisted of premiums: written and 
not collected and that therefore as a 
matter of course, the item of commis- 
s‘ons with which the agents credited 
themselves had, not in fact been re- 
ceived. 

Counsel for the company, upon the 
appeal, also contended that the judg- 
ment awarded was excessive because 
out of the commissions payable to the 
agents, the commissions due to sub- 
agents and brokers had to be paid, 
:o that the judgment in effect placed 
a double liability upon the company. 
This argument was met, however, by 
a demonstration from ‘the record that 
in no instance had the company proven 
payment of any item or commissions 
to sub-agents or brokers so that there 
was no basis for this claim of double 
payment. 


Custom Regarding Premium Collec- 
tions. 


The litigation has been an exceed- 
ingly expensive one and counsel] for 
the company have apparently based 
their action at both trials upon the 
proposition that the alleged custom re- 
quiring an agent to rem‘t within 
ninety days, should be read into the 
contract between the parties, so as to 
place the liability absolutely upon the 
agents. Conceding the existence of 
such a custom applicable to a live 
agency and that the logic of the argu- 
ment might be correct it is a little 
difficult to comprehend how any one 
at all familiar with insurance busi- 
ness could contend that such a cus- 
tom continued after the termination 
of the relations between the parties of 
principal and agent and especially 
where as here the agent was deprived 
of the right of cancellaticn thereby 
depriving him of all means of 
protection, 


Precedent Established. 


“We understand that the decision 
of this appeal, having been unanimous, 
the judgment is final, precluding any 
further review, so that the decision 
may be regarded as an established 
precedent and one which will be 
studied with interest by all having 
similar interests at state and _ will 
no doubt result in the modification of 
many existing contracts between the 
companies and their agents.’ 

William B. Ellison and Arnold L. 
Davis were counsel for tthe Wood 
Brot rep- 


self- 





thers and the defendant was 
resented by Edgar J. Nathan and Ro- 
bert W. Wensley, all of this city. 





CAPITAL TO BE $750,000. 


American Insurance Company . of 
Newark to Issue $150,000 of 
New Stock. 


At a special meeting of sharehold- 
ers of the American of Newark, the 
proposition of its directors that the 
company’s capital be increased from 
$600,000 to $750,000 will be voted up- 
on. It is planned to issue $150,000 of 
new stock, same to be disposed of at 
par to present shareholders. The 
new stock could easily be sold at a 
handsome premium, the book values 
of the American’s shares being now 
close to 520. 


HEAVY LOSSES ON ELEVATCRS'! 
Trezevant & Cochran, of Dallas, Point 
Out Necessity For Increase In 
Rates. 


Trezevant & Cochran, general 
agents of Dallas, have issued a cir- 
cular to agents pomting oui ihe neces- 
sity for an advance in rates on cle- 
vators and contents with the exce- 
tiou of terminal elevators It is point- 
ed out that the class has been unifornm- 
ly unprofitable for years and that 
while rates have been gradually raised 
in other States in Texas as there has 
een a steady decline for the 
five years. The loss ratio on the class 
for a period of five years is given 
as follows: 

Loss ratio to }"emiums 


past 


1962, 31 


per cent.; 1903, 127 per-cent.; 1904, 
204 percent.;: 1905, 107 per cent 


1906, 178 per cent. 

Commenting on these figures Treze- 
vant & Cochran sav- 

‘The record for the past five years 
has been continued in 1907. Fires 
at Gainesville, Van Alstyne and Waco 
within the last sixtv davs have al- 
ready cost us more than 200 per cent 
of what our premium receipts wil! 
likely be for the entire year. Ele 
vators and contents in the protected 
towns have, if anything, been worse 
than those unprotected; the so-called 
protection, as a rule, amounts to noth- 
ing except to reduce rates. 

“For the companies in this office, 
we are, ittherefore, determined that 
we will in the future accepi no lines 





on elevators and contents, except at 
a rate which will be obtained by a 
rigid application of the tariff in use 
in 1903, plus one per cent. In other 
words, where the old tariff would 
make the rate on building and ma- 
chinery 2.50 per cent, we must have 
3.50; where the rate on contents 
would be 2.25 we must have 3.25. 
The entire office line, for the com- 


panies in this office, cn unprotected 
grain elevator building and machinery 
must not exceed $2,500 and our entire 
line on contents thereof will be not 
exceeding $5,000. On grain elevators 
protected, our office line on building 
and machinery must not exceed $2,500 
the line on grain therein $10,000.” 
LITIGATION CONTINUED. 
Railway Company Sued Third Time to 
Recover for Loss of Glass Com- 
pany’s Plant. 
For the third time 
years the More-Jonas Com- 
pany of Bridgeton, N. J., has entered 
suit against the West Jersey and Sea- 
shore Railway Company, to recover 
$100,000 damages. On July 4th, 1905, 
it is alleged by the complainant cor- 
poration its entire plant was destroy- 
ed, fire originating from a spark from 
a passing engine. In the first trial 
of the case the jury disagreed, while 
the More-Jonas Company got a ver- 
dict for $95,000 in the second trial. 
This verdict was set aside on appeal 
and a new trial c*dered. 





within two 


Glass 


Keeping Step With Succéss. 
Woodworth-Hawley Co., Buffalo, 
are now occupying a fine new office on 
the ground floor of the Chamber of 
Commerce Building. The office is en 
tirely equipped with modern steel fur- 
niture and the company, which com- 
prises C. H. Woodworth, W. S. Haw- 
ley and C. H. Woodworth, Jr., occu- 
pies a leading place among Buffalo 
agencies. 
Oil City’s Protection Good. 
Summarizing the fire protection ser- 
vice of Oil City, Pa., the Underwrit- 
ers’ Assciation of the Middle Depart- 
ment says: “As a whole the excel- 
lent pressure, combined with a good 
fire department and other desirable 
features are reasons for considering 
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the protection here 
providing duplicate supply mains 
Irom ithe high pressure reservoirs to 
town, increasing the number of paid 
men so that the apparatus can be 
properly handled, increasing the num 
ber of fire alarm boxes in the resident 
section, organizing a new hose com- 
pany in ‘the south side hill district and 
providing proper chemical fire-fight- 
ing apparatus, the protection 
would be considered excellent.” 


very good. By 


here 


CHARLES R. KNOWLES DEAD. 


The Grim Reaper Claims One of the 
Best Known General Agents of 
New York State. 





Death claimed Charles R. Knowles, 
of Albany, one of the best known fire 
underwriters in the Empire State on 
Friday last. Funeral services 
held at his late residence the suc 
ceeding Sunday, and were attended 
by a large number of company man- 
agers and agents who had known Mr. 
Knowles intimately and appreciaed 
tully his high character. 

A native of Long Island and the 
son of a Presbyterian clergyman, Mr. 
Knowles, after finishing at school, se- 
cured a clerical position at the head 
office of the Commerce Insuranc¢ 
Company, of Albany. Possessed of 
unusual ability and | 
to business soon earned promotion and 
before many had elapsed the 


were 





sucking 


years 


erstwhile young clerk had become gen 
eral agent of the corporation. A p- 
preciating Mr. Knowles business and 


personal qualities the Insurance Com 
pany of North America in 1869 select 
ed him as its general agent for the 
Empire State. A few later he 
secured the same representation for 
the Pennsylvania Fire, and in turn fol 
the Philadelphia Underwriters and the 
Alliance of 


years 


Philadelphia, retaining all 


four institutions continuously in his 
office to the time of his death. For 
several years he also handled the 
Royal of Liverpool, the company late 
appointing its own representative and 
removing headquarters to New York 
city. 

Conservative by nature Mr. Knowles 
year after year scored a substantial 
profit for his companies. The pre 


mium income of his agency was «vou 


$500,000, rece.ved upon well selected 
business. The business of the office 
he directed himself, the field work be 


ing performed by two special agents 
No thought as to Mr. Knowles suc 
cessor 
panies 

Mr. Knowles, who was long 
survived by 
daughters and a pbrotl 
bemg E. J. Knowles, 
British American 
of New 


has yet been given by his com- 


a widow- 
Loree 
latter 
lent of whe 
Iusurance Compan 
York city. 


er, is syne son, 





ler, tae 
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presi 


PILLET LEAVES AUSTIN FIRE. 
Whilden & Hancock Secure Addition 
to Agency Staff—Directors Re- 

gret Resignation. 
A. F. Pillett, who hgs been assistant 
secretary for the Austin Fire, was 
elected the past week to succeed Sec 


retary Hancock who has resigned to 
become associated with W. G. Whil- 
den, of New York, in the general 


agency business under the firm name 


of Whilden & Hancock. Mr. Han- 
cock has already gone to New York 
to assume charge of his new duties 


His resignation 
cepted by the 
pany, 


was regretfully ac- 
directors of the com- 


Rate Cutting in Washington. 


serious rate cuttings 


risks are repcrted 


Charges of 
mercantile 


upon 
from Washington, D. C., and manag- 


coming thor 
nditions in 


ing underwriters are | 
oughly tired of existing c 
the Capitol City. 


THE MIGHTY HOME. 


What the Popular Company Has Ac- 
complished Since the First of 
the Present Year. 

A happening that always commands 
attention in fire underwriting circles 
is the 


issuance of a financial state- 
ment by the Home Insurance Com 
pany These documents are monoton- 
ous in one respect, namely, they all 
tell of progress achieved, each state 
ment differing from the other only 
in the amount of profit recorded, Else- 


where we editorially refer to the book 
losses suffered by companies because 
of the heavy declines in security 
values since the first of the year. Al 
though the assets of the Home are of 
exceptional grade, they yet show a 
market decline since January 1, of 
over $1,188,000. In spite of this fall- 
ing off the 


gross assets of the cor- 
poration on July 1 are but $122,000 
less than those recorded six months 
previous. The item is now $20,717, 


752. The 


$23,853, as 


present net surplus is $%6.- 
against of $7,408,355 had 
on January 1, but as an offset the 








reserve has increased nearly $350.- 
000, while a contingency reserve of 
has been created Here is 





the way in which the company divides 
its present liabilities: 
Cash Capital Bee 
Reserve Premium Fund 
Reserve for 
Reserve for 


$3,000,000.00 
8,845,912.00 
Losses 1,039,025.85 


Re-Insurance 


and other claims .. 758,960.98 
Reserve for Taxes and 

other contingencies 250,000.00 
Surplus over contingen- 


cies and all liabilities 
including capital 6,823,853.32 
The Home is a fine example of all 
that is best in American fire under 
writing and insurance men general] 
take pleasure in noting its ever-grow- 
ing prosperity 


DECIDES UPON PAID FORCE. 
Old Volunteer Firemen of Irvington to 
Give Way to New Order. 


Irvington, N. J., is to 
paid fire department in 
f the purely voluntary, force it has 
had heretofore. The permanent men 
are to be the chief, driver and as 
sistant driver. Call men are to be 
utilized, the number of which shall 
not exceed forty-five 


have a part 
future, instead 


Will Devote Entire Time to Virginia 


State. 
Robert Lecky, Jr., vice-president and 
secretary of the Virginia State F. & 
M., of Richmond, has resigned as 
manager of the Milwaukee Mechanics 
for Virginia and North Carolina to 
devote all his attention to the Vir- 
ginia State. W. A. Holland, who has 
been special agent under Mr. Lecky, 
succeeds him. 


Profit in Advertising. 

Brooke, of Trenton, N 
appointed local agents 
Fire and Life, also of the 
Northwestern Fire and Marine of 
Minneapolis. In this connection the 
firm, in a letter dated July 6th, says: 
“Our securing these two companies 
is the result of an advertisement in 


LeBarre & 
J., have 
of the Svea 


been 


Calls for Better Fire Protection. 


Maintaining that while Long Branch 
is amply protected against fire, West 
End and Elberon are very insufficient 
ly equipped, an effort is being made 
by the residents of the latter places to 
purchase fire apparatus and present it 
to the city. 
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matter Jan 


VALUES. 


DECLINE IN SECURITY 

That the lot of a fire underwriter 
is not the most pleasant one is cer- 
tain. During 1906 he was compelled 
to face the worst disaster in the his- 
tory of fire insurance. It was hoped 


that the loss ratio for 1907 would be 
sufficiently light to allow 


some of the surplus 


com panies 


to regain lost 


last year, but instead the natural loss, 
eliminating conflagrations, has been 
heavier, 


To make matters worse there has 


been an unusually heavy decline in 


security values. In making up its 
semi-annual statement a New York 
giant—finds that the 


company not a 


shrinkage in assets from depreciated 


values aggregates over $500,000; an- 
other company, over $200,009, and 
still another company over $150,000. 


While we have no information as to 
the larger companies an idea may be 
gleaned from the figures here given 
what their shrinkage must be. It may 


be stated that these shurinkages in 
reality represent but little, as values 
may recover before the close of the 
year, but the fact remains that some 





States require semi-annual statements 


and in filing such, current values 


must be used. Consequently from 


standpoint of dollars and cents allow- 


ed there is a loss which impairs the 
financial strength of a company to tie 


extent of the difference in- market 


vaiues, 


Several reasons have been advanced 


for the depreciatidn in values. In 
speaking of the eubject the New York 
Commercial says tthe sequel may be 
found in the recent upheaval against 
life insurance, Editorially the paper 
Says: 

“It may have escaped the atten- 
tion of the ordinary ‘man in the 
the street,’ but it has not escaped 
the attention of intelligent observers 


influences operating 
and market is 
insurance laws of a year ago. 
These laws imposed several restric- 
tions upon the business of the large 
companies which, whatever may have 
been their wisdom in other respects, 
have undoubtedly crippled the pur- 
chasing power of these companies in 
the market. The three large life com- 
panies received in 1904 about $204,- 
000,000 in premiums, which exceeded 
disbursements for all purposes by 
more than $50,000,000. This meant 
coming into the 


one of the 
the bond 


that 
upon 
the 


stock 


an investment fund 


THE EASTERN 


stock and bond market at the rate of 
substantially $1,000,000 per week from 
three companies alone, without regard 
to other institutions. The receipts 
for premiums have been materally 
reduced by several provisions of the 
new laws, as well as by the distrust 
of insurance that the recent agitation 
has fostered in the public mind. In: 
evitably, the impairment of a demand 
of $1,000,000 per week has been a fac- 


tor not without influence upon the 
market for securities.” 
There may be some truth in the 


above, also the fact that several life 
insurance companies in order to meet 
what 
mand 
ments, but opinion prevails that secur- 


appears to be a popular de- 


are making scattered invest- 


ities are merely falling to normal 
values. 
“IT’S AN ILL WIND, ETC.” 
The limitation of expenses in secur- 
life New York 


legislature, consequent les- 


ing insurance by the 


and the 
sened activity of several companies 
deemed an op- 


other companies to 


in agency effort 


portune 


was 
time by 
spend a little more money in increas- 


ing volume. 
The withdrawal of a large number 


of life insurance companies from Tex- 
as because of what are deemed drastic 
requirements as to the investment of 

J other 


reserve hecildngs, is seized ‘ by 


institutions as an opportune time to 
enter the State and get busy. 
Verily wind that 


no one good.” 


“it’s an ill blows 


SLIGHTLY TWISTED. 


Woods, of 





Edward A. Pittsburg, 


asks, “Do rich men need life insur- 
ance?” Why, bless you, of course 
they do, and poor men, also.—Pnhil- 


adelphia Intelligencer. 


The query was the heading of an arti 





cle by Edward A. Woods, manager of the 


Pittsburg Agency of the Equitable 
Life, which appeared in our issue of 
June 13th, and in justice to him it 
may be said that he left no doubt 
as to the answer in the minds of 


those who read the article. It 


was 
answered emphatically in the affirma- 
tive. 

OVER THE COUNTER INSURANCE 


Agents who are losing sleep in the 


fear that “over the counter” insur- 


ance will get a substantial foothold 


should consider the case of the old 


Equitable Life of England. Organ- 


ized in 1762, therefore approaching a 
sentury and a half years in age, the 
company, which does a direct busi- 


wrote 262 policies for $1,400,000 
1906 fair 
among its 


ness, 





during -not a amount for 


additional insurance own 


policyholders. 

WORKMEN'S ACCIDENT INSUR- 
ANCE. 

Casualty insurance companies have 

vied with each other for the past de- 

cade in extending policy contracts to 

cover employers against loss by rea- 


son of injuries sustained by employes 


and others, until one would think 
there was no room for further expan- 
sion. The same is true of the de- 


velopment of the personal accident in- 


UNDERWRITER. 


suratice contract. The laborer who 
was looked upon as undesirable as a 
regular risk, is now eagerly sought 
after by industrial accident compa- 
nies, but still there seems to be a 
demand for a more universal system 
of insurance. The compulsory law of 
and the workingmen’s com- 
pensation act of Great Britain are 
frequently cited in public discussions 
upon the subject here. It will be re- 
called that the principal theme of a 
gathering of employers held a few 
months ago in Chicago was that of com 
pensating the workingman for injuries 


Germany 


sustained, or rather provided orgami- 
zations for this President 
Roosevelt in his address before Geor- 
gians at the Jamestown Exposition, 
paid considerable attention to the sub- 
ject, extended mention of same ap- 
pearing in our issue of June 15. 
ident Seward, of the Fidelity & 
ualty in an interview which appeared 
in The Eastern Underwriter of June 
20th, took sharp issue with President 
But that 
a live is- 
following 


purpose. 


Pres- 


Cas- 


Roosevelt on the question. 
workingmen’s insurance is 
sue is evidenced by the 
from the New York Times:— 

“The cable brought us from Berlin 
Mr. Robert Humnter’s enthusiastic ‘ac- 
count of the working of the German 
industrial insurance law on the same 
day that the 
ceived the account of the 
gcvine into effect of the British law on 
Monday Both accounts are in- 
teresting in connection with President 
IKkwcsevelt’s championship of the em- 
ployers’ liability law. 

“Mr. Hunter declares that German) 
cistributes to the veterans of her in- 
dustrial $100,000,000 annual- 
ly, which they receive as a right and 
vot as a charity. And this system he 
recommends as entirely suitable for 
transference to the United States, 
‘with the exception of the compulsory 
feature.’ Of course, there could be 
little objection to the trying of any 
promising experiment optionally, but 
it wonld be interesting to know what 
portion of the system would survive 
even in Germany under those condi- 
lions. Here the system if it succeed- 
ed would burden proauction by a cost 
larger than the German $100,000,000, 
and it may be imagined that success 


our neighbor Sun re- 


gloomiest 


jast 


system 


would be impossible if the system 
were not compulsory. There are al- 
ready accident insurance companies 


for those who wish to employ them. 
Washington telegrams within a few 
days have reported an attempt to es- 
tablish am old age civil service pen- 
sion, but even this modest aim is im- 
peded by the reluctance of employes 
to submit. to the deduction of the 
necessary assessment from their sal- 
ares. They prefer to receive their 
salaries in full, and insure themselves. 

“While Mr. Hunter is so warm in 
his praise of the recipients of the 
$100.000.000, the London message is 
filled with the woes of those who are 
compelled by law to assume a corre- 
sponding liabilitv. Beginning with this 
month, all British employers are lia- 
ble to pay a maximum of $5 weekly, 
or up to half the average weekly 
wage, to anv employe, even domestic 
servants, whose earnings are below 
$1,250 yearly. The death comnensa- 
tion ranges between $750 and $1,500, 
payable to remote relatives, even if 
illegitimate. Evidently servants who 
have no dependents, and who therefore 
are entitled only to $50 burial ex- 
nenses, would be in demand above 
those whose family connections ex- 
pose their employers to the larger 
risk, 
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| OF PERSONAL INTEREST| 





’ Twenty-three years ago Darwin P. 
Kingsley, the new president of the 
New York Life, was editing a small 
daily paper in Grand Junction, Color- 
ado. Politics gripped him and he 
went into the office of Auditor of 
State, elected on the Republican 
ticket. At that time the Auditor of 
Colorado was also the head of the in- 
surance department. With his accus- 
tomed desire to know all the details 
of whatever he undertook to do, Mr. 
Kingsley set about to learn the insur- 
ance business. Annual statement 
time came around and he took a great 
interest in the statements filed by 
companies. There were many things 
about the New York Life statement 
which Mr. Kingsley did not fully com- 
prehend, so he sent a set of queries 
to New York. Now, it just so happen- 
ed that the head office had a young 
man in charge at Denver in whom 
they had exceptional confidence, and 
they forwarded Mr. Kingslev’s queries 


to him for attention. This young 
man’s name was George W. Perkins, 
and he had a younger brother, the 


leading personal writer in the agency, 
selling life insurance on the streets 
of Denver, whose name was Edward 
R. Perkins. 

So George Perkins hustled un to 
the State House to see this new head 
of the insurance department who 
wanted to know so much about the 
inside workings of the company. Each 
of them, it is related, thought the 
other was quite a “kid” to be in 
charge of such important matters. 
But Perkins soon found that Kings- 
ley knew more about insurance than 
he had suspected he did. They had a 
most interesting session and the head 
of the department got satisfaction on 


all his inquiries. When they parted 
George W. Perkins had a _ profound 
admiration for the keen young man 


in the auditor’s chair and Mr. Kings- 
ley discovered that the New York 
Life had anything but a “green kid” 
in charge at Denver. Mr. Perkins de- 


clared immediately after this first 
visit to Mr. Kingsley that he would 
not rest content until Kingsley was 


in the service of the New York Life. 
And so he set about the task. Two 
years later these two young men were 
working side by side in the service 
of that company.—The Stroller in In- 
surance Report. 





Charles Lyman Case, United States 
manager of the London Assurance 
Company, and Mrs. Case arrived in 
New York a few days ago, after a two 
mon‘hs’ vacation delightfully spent in 
traveling about Europe. In turn Paris, 
Vienna, Berlin, Constantinople and 
Athens were visited, the return being 
through the Reviera and London. 

Mr. Case’s hobby, aside from busi- 
ness, is rare books and antique furni- 
ture, china and bronzes and of these 
he has a large collection, all chosen 
with expert skill. A student of the 
classics, ancient and modern, he is 
a most intelligent traveler and a fine 
raconteur. Some years ago, it will be 
recalled, Mr. Case contributed to the 
Christmas number of the “Chronicle” 
a very readable article on “The Lorna 
Doone Country,” being a description of 
that section of England made famous 
by Blackmoor’s masterpiece.  Al- 
though Mr. Case might easily pass for 
a bluff Britisher in build and man- 
ner, and worthily represents a London 
corporation, he is an American born 
and bred, and of the type we wish 
Was more numerous. 


Col L. A. Waters, president of the 
Title Guaranty and Surety Company, 
of Scranton, sailed for a brief Euro- 
pean trip on the 6th inst. 
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SIX MONTHS’ WORK. 





List of Examinations Completed by 
New York Department Since 
January ist. 


Since January ist the New York 
Insurance Department has examined 
some 46 insurance companies and as- 
sociations. The list is as follows: 

Adirondack Fire, New York; Ameri- 


can Temperance Life, New York; 
Aetna Indemmity, Hartford; Bankers’ 
Life, New York; Bavarian Mortgage 
& Exchange Bank, New York; Com- 
monwealth, New York; City of New 
York Insurance Co., New York; Dut- 
chess, Poughkeepsie; First Russian 
Insurance Co., New York; Federal 
Life & Casualty, Syracuse; Golden 


Eagie, Brooklyn; Hanover, New York; 
Home Life, New York; Home Title 
Insurance, New York; Hamilton, New 
York; Indemnity, New York; Imper- 
ial Order Tycoons, Syracuse; Imper- 
jal, New York; Liberty Life, New 
York; Lumber Insurance Co., New 
York; Lion Fire, New York; Life As- 
sociation of America, New York; 
Mannheim (marine) (U. S. branch), 
New York; Masonic Life Association, 





Buffalo; Metropolitan Life, New 
York; Mutual Reserve Life, New 
York; Metropolitan Surety, New 


York; Netherlands Fire & Life Insur- 
ance Co. (U. S. branch), New York; 
National Accident Society, New York; 
National Relief Association, New 
York; Nassau Fire, Brooklyn; Order 
of the Iroquois, Buffalo; Pacific Fire, 
New York; Peter Cooper Co., New 
York; Postal Life, New York; Pro- 
tective Life, Buffalo; Postal Employes’ 
Mutual Aid, New York; People’s Sur- 
ety Co., New York; Richmond Co. Mu- 
tual, Richmond; Rochester German, 
Rochester; St. Lawrence Life, New 
York; Traders & Travelers’ Accident 
Co., New York; Union Assurance So- 
ciety, New York; United States Cas- 


ualty Co., New York; Western New 
York Relief Association, New York: 
Workingmen’s Co-operative Associa- 


ttion of the United Insurance League, 
New York, 


- —eeee —_ 


Washington District: Successful. 


G. S. Wainwright, superintendent 
of the Prudential at Washington, D. 


C., who fell on June 22 and broke 
his right arm near the elbow, also 
sustaining a fracture in the main joint 
is getting along nicely and though 
somewhat disfigured is still in the 
ring. This is evidenced by the stand- 
ing of his district. For the first six 
months of 1907, Washington ranked 
No. 2 in industrial increase through 
out the entire field. Though not en- 
joying such a high rank in ordinary, 
the increase for the year is double 
that secured during the same period 
of 1906. 


Manager Richards Again in New York. 





E. G. Richards, United States man- 


ager of the North British and Mer- 
cantile Insurance Company, is again 


in New York after a six weeks’ trip 


to the Pacific Coast. 





E. Jay Wohlgemuth, of the Western 
Underwriter, in addition to his pres- 
ent duties, will be editor of thie “Mid- 
land” a new fortnightly publication 
to be published at Cincinnati and de- 
voted ito the interests of the middle 
west. Wohlgemuth is a young man of 
original ideas and exceptional ability 
as a journalist. There is no greater 
team in insurance journalism than 
Cartwright and Wohlgemuth. 





“The article*in ‘The Eastern Un- 
derwriter,’ for June 13th, written by 
E. A. Woods, is the best thing about 
life insurance I ever read.” W. E. 
Ayer, The Provident Life and Trust 
Company, Windsor, Vt. 
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WANTED 
Philadelphia manager for an old es- 
tablished life insurance agency. A 
large renewal. Very advantageous 
contract. Applicant must be in posi- 
tion to furnish references of the 
highest character as to ability and 
adaptability to manage and hold the 
old business as well as write a fair 
amount of new business. Address 
with references and stating experi- 
ence, “Renewals,” “The Eastern Un- 
derwriter,” 105 William street, New 
York City. 











A progressive, well known life insur- 
ance company desires to secure the 
services for a limited territory, of a 
young experienced man who is cap- 
able of appointing agents, supervising 
the field, and working with his ap- 
pointees. Must have had experience 
and be willing to give such satisfac- 
tion as will entitle him to a life posi- 
tion. Address “Superintendent,” “The 
Eastern Underwriter,” 105 William 


The agency of one or more fire insur- 
ance companies for the Metropolitan 
Department of New York. This 
agency controls Over $500,000 in pre- 
miums, annually, with an average 
loss ratio, during thirty-five years, of 
less than 30 per cent. on net premi- 
ums. Any Company contemplating 
entering the State, or making a 
change should address “Junior,” “The 
Eastern Underwriter,” 105 William 
street, New York City. 








A young and successful Supervising 
Special Agent who is thoroughly fam- 
iliar with Life, Accident and Health 
Insurance in all its branches, is open 
for an engagement with some reliable 
and aggressive company August ist. 
Can furnish the best of reference as 
to character and ability. Address, 
“Ambitious,” care of Eastern Under- 
writer, 105 William street, New York 
City. 

A fire insurance company of the Mid- 
die West desir€s to secure as mana- 
ger of its home city department, a ca- 
pable underwriter of good address. To 
the right party an excellent opportun- 
ity for advancement is afforded, Ad- 
dress “H. S. W.,” Eastern Underwrit- 
er, 105 William street, New York. 


A solid, well known life insurance 
company writing the best non-partici- 
pating policy on the market, wants a 
general agent for Clearfield County, 
Pa. Address “‘Non,” care Eastern Un- 
derwriter, 105 William street, New 
York. 


The general agency of a solid, pro- 
gressive life insurance company for 
Grand Rapids, Mich., or a State agen- 
cy. Satisfactory references as to char- 
acter and ability. Address “Ten,” 
care Eastern Underwriter, 105 William 
street, New York. 

A surplus line company for the Metro- 
politan Department, New York. Have 
been established and directly connect- 
ed with the fire insurance business 
for thirty years. Address “Surplus 
Line,” Eastern Underwriter, 105 Wil- 
liam street, New York. 

The general agency for Buffalo, N. Y., 
of a sound, progressive life insurance 
company, by a gentleman who has 
made a success as district manager. 
Address “Success,” Eastern Under- 
writer, 105 William street, New York. 


A successful Western general agent 
of a well known life company, believ- 
ing that his efforts in the East could 
be made more profitable, wants to 
correspond with a reputable company 
with unoccupied Eastern territory. 
Address “Western,” care Eastern Un- 
derwriter, 105 William street, New 
York. 


A BUSINESS CONVENTION. 


(Continued from page one.) 

insignificant when compared with the 
premium incomes in certain other 
branches of insurance; and maintain- 
ing, aS I do, that the relative im- 
portance to the insurer is by no means 
indicated by the ratios ‘shown by 
aggregate premium incomes, jt be- 
comes evident that accident and health 
underwriters are derelict in their duty 
to the public in that they have devoted 
too scant attention to the insurance 
of the uninsured. If we are to g<row, 
we must have the confidence of the 
insuring public. Happily today we en 
joy the confidence of that infinitesi- 
mal portion of the public represented 
by this twenty-five millions of pre- 
mium income, but it will be freely 
admitted, I believe, that clairvoyant 
powers are not required to discern a 
Serious menace to that 
joyed trust in the careless manner in 


presently en- 


whieh we liberalize our policy con 
tracts.and make prvinises the un! 

“ale COst of Whica we ean have no 
means of knowing. The retention of 
public confidence is possible only 
through the exercise, in our claim 
adjustments, of a liberalit) equal to 
that with which we incorporate new 
features in our policies. We have but 


recently been treated to a 
perience in the 
of the most 


unique ex- 
declaration, by 
eminent of our State in 


one 














surance officials, that our contracts of 
accident insurance have overstepped 
the bonds of munificence prescribed 
for us, and the elimination of the fea 
ture in question was ordered For 
tunately no startingly liberal new fea 
tures have made their appearance in 
our contracts of insurance during the 
past twelve months, and we mav ther 
fore rest undisturbed for a time 
least and indulge the hope that at 
last accident underwriters are turt 
ing their talents to the building up 
of selling forces rather than to 
invention of selling feature 

Growth In Health Premiums. 

The before-menti med increase I 
premium income durin he vear 1906 
was composed of $1,902,167 accid 
premiums, and $881 ealth pre 
miums, or a gain of 9.57 per cent a 
cident and 28.8 per cent. health. What 
has been facetiously ermed <« 
“health insurance infant is, ther 
fore, making rapid prog1 ind wi 
a parent’s natural solicitude for an 
offspring’s welfare, we should mo 
carefully guard from the pitfalls 
which surround it, to the end that 
it may become a “thing of beauty and 
a joy forever.” We are to be con 
gratulated in that our contracts o 
health insurance have, up to the pres 
ent time, fortunately escaped such un 
necessary features as have insidious 
ly and emingly permanently fast 
ened themselves upon accident poli 
cies, but culpable neg] ice a h 
critical stage may be attended b 
most serious and long harassir 


quence. Empirical knowledge 


of attainment, and not one 
So experienced in health 

that the knowledge secured by others 
in that branch of our endeavor may be 





insuran 


safely disregarded. Three years ago 
this association undertook what ha 
proven to be a task of almost in 
mense proportions, mut, as must € 
evident to everyone who has careful 
ly studied and analyzed the results 
thus far secured, a task which, from 
every standpoint, will many times re- 


pay, in vital knowledge concerning 
health insurance, the time and 


expended bv this association 


money 


upon it b h 





and by its individual members. We 
cannot therefore, too strongly urge 
that continued attention and a re- 
newed impetus be given to the com- 


pilation and tabulation of health in 
surance statistics. 
Missouri Suicide Law. 

We had scarcely afforded an 
opportunity of congratulating our- 
selves upon what we fondly hoped was 
a satisfactory disposition of a ques- 
tion which has had a place in our 


heen 


e7 


deliberations for a number of years, 
viz., the construction of a policy. of 
accident insurance which would re- 
lieve us of liability under a statute of 
the State of Missourj manifestly in- 
tended to apply only to policies of lite 
insurance, when we found ourselves 


precipitated, to make use of a trite 
couogulalism, “out of the Irying-pan 
into the fire.” ‘he reversal vy tne 
United States Supreme Court ny, tne 
verdict of the Circuit Court of Ap 
peals in the now tamous W hitfieid 
vase leaves us, were such a condition 
possivie, ln a sorrier plight than be- 
lore, rhe re peal, Whicu We were 
partly promised on the floor of our 
convention a year ago of the statute 
in question, was no. forthcoming at 
Lhe ia@st session of the Missourj Leg- 
islature. Such wide-spread attention 


has veen given to lis case taat the 
entertained that tne 
Missouri will become the 
Mecca of suicides who have previous 
supplied themselves with pol 
icies Of accident insurance. This im- 
portant question has undouptedly 
been given serious consideration by 
all of you during the past sixty days, 


iear may well be 


State of 


ly well 


ind while our past experience has 
suoWn us that a diversity of opinion 
may be expected, it is to be hoped 


that the underwriters here: assembied 
may unite upon a plan of action which 
will produce an ultimate and as speedy 
as possible relief from the threatened 
danger. * * *# 
Commissions To Agents. 

No attempt has been made by the 
during the past year to 
inaugurate reforms of any kind for 


association 


the reason, as we have repeatedly as 
sured ourselves, that there is no pres- 
ent demand for reform. It will be 
recalled, however, that at Muskoka, 


in 1905, President Edson S. Lott sound 
; reform when he 
some length upon the ques- 


ed the key-note of 


spoke al 


tion of .commissions paid to agents. 
The agent is assuredly worthy of his 
hire, there is a possibility that 
in our hunger for business and in our 


anxiety to outdo our competitor we 
have gone beyond the limits of pru- 
dence and have lost sight of the fact 


year we have en- 
our policy con- 
them vastly more at- 
insuring public, have 
our claim settlements, and 
sed the business of health 


that from year to 
larged the 
making 
the 


scope ol 
tracts, 
tractive to 
liberalized 
have adverti 


and accident insurance in every city, 
town and hamlet in the country; and 
yet we have increased our commis- 
-sions to agents to such an extent that 
we are today paying to our selling 
forces a greater percentage of every 


dollar of premium than is paid in any 


other ranch of the business or, in- 
eed, in almost any line ot humaz en- 
Cdeavor in which salesmauship is a 
factor. The inquiry qu naturally 
propounds itself, “Is it time to call a 
halt?” No action whien individual 
members of the associatiou might take 


become effective a3 regirds con 
existing, but inasmuch as 

ndreds of new agency appointm -nts 
are made day by members 
association, it would appear 
reduction in commissions and 
tablishment of a maximum is in 
ind which maximum should be 
with the greater oOp- 


could 
tracts now 


the 


every 





commensurate 





portunity afforded agents of today and 
the greater ease with which policies 
of accident and health insurance are 
sold, 

Value of Co-Operation. 

The record of the past twelve 
months justifies me, I am confident, 
in reiterating the statements of form- 
er presidents of this association; 
that its influence is good, and that 
it is beneficial not only to its indi- 
vi 1 members but to the insuring 
public as well. We, both as under- 
writers and as men, now feel thor- 


acquainted with one another, 
and our deliberations here wil] un- 
doubtedly be marked by that perfect 
freedom of speech and candid expres- 
sion of opinion which have happily 


oughly 





characterized our previous conven- 
ventions, and have enabled this asso- 
ciation to accomplish, through the ~o- 
operation of its members, that which, 
acting individually, would have been 
immeasurably difficult if not entirely 
impossible. It may be safely pre- 
dicted, then, that this fact will emerge 
prominently from an entirelv satis- 
factory termination of this eonvention: 
that co-operation as exemplified bv this 
association is not merely a disem- 
bodied principle whose’ theoretical 
value is universally admitted, but is 
n highly effcient and powerful prac- 
tical business factor. There has 
‘grown up. solely through the influ- 
ence of this association, a new and 
highly satisfactory law directing the 
wort of the field representatives of 
accident and health insurance com- 
vanies, which has begotten a new 
kind of public confidence, and which 
has develoned a taste that is for san- 
ity and order in soliciting methods in 
a sphere formerlv governed bv no bet- 
ter law than that of “tooth and 
caw.” ©* * @ 
Praise For Insurance Press. 

Probably ovr best friends are 
those who criticise vs,—justlv. Dur- 
ing the vast eighteen menths our 
friends the insurance journalists have 
been called vnon to defend insurance 
—the principle of insurance—from the 
rabid attac’s of vellow journalism, and 
it is indeed a nvleasure to know that 
in po ease was one found wanting. 
While the distinct business with which 
this association has to do was far re- 
moved from the recent turmoil. never- 
theless the principle unon which our 
business also is fownded—that of pro- 
tection—was certainly involved. so 
that we, toc, are vrateful to know 
that the sensationalism of the daily 
press was forced to give way to the 
sane and sovnd arguments of our 
journalists, and we are glad that they 
are with us and for ns, end doublv 
glad to know that should occasion 
arise for criticism. that of the insus- 
ance journals will in the future he 
as it has ever been in the past, just 
and true. * * * 

A Personal Greetina. 

And now if I mav be permitted to 
speak for a moment in a purely per- 
sonal vein, T want to say how much 
pleasure jt zives me to welcome here 
so manv of mv old friends and so 
many others whom T hope to add to 
that list. I have alwavs felt that 
this association of accident vunder- 
writers, outside of its formal ard vro- 
fessional meetings, amvlv justified its 
existence in the acquaintances and 
friendshins it develoned among men 
engaged in the same line of work and 
with similar interests. I have learned 
to look forward to these meetings not 
only as an opportunity to further our 
common business interests but also 
as an opportunitv to meet manv wre 
had become dear to me as pers ynal 
friends as well as many others whom 
I hoped would become 8° saaeuee. 
having welcomed you formally T wan 
to welcome you personally and to the 
welcome of the president of this meet- 
ine I want to add the most sincere 
welcome and greeting of H. G. B. 


Alexander. 
Wm. Bro. Smith, in dégerssin® tive 
‘ Satog a4 7 
subiect “Standard Policies, said in 
pe 


IC: 
STANDARD FORM POLICIES. 

“Standard policies are 
jntended to insure fair and - 
dealings between insurer and insured 
and to protect the latter from the con- 
sequences of contracts which he 
might otherwise make. The benefic- 
ent results, however, are more fanci- 





ostensibly 
honest 


ful than real and certain it is that 
poth narties have been deprived of 
by ‘the abridge- 


mutual advantages 
ment of their natura] 
tract.” 

“There does not seem to be any rea- 
son for prescribing by law the con- 


rights to con- 





tents of a policy of insurance any 
more than those of any other species 
of contract. Where a species of con- 
tract is used as a cloak to gambling 
or cheating or for any other purpose 
pernicious to the public, this may 
be a reason for legislative interfer- 
ence; otherwise, the common course 
appears to be the better one, namely: 
to leave parties to make such stipu- 
lations and in such terms as they may 
choose.” 

These are the expressions of dis- 
tinguished writers upon the subject of 
insurance and they may be fairly 
weighed in opposition to the views of 
those who now advocate*the doctrine 
of standards as applied to life and 
accident insurance, especially as many 
of the latter have bought to the con- 
sideration of the subject but little in 
the way of practical knowledge of in- 
surance and, in some marked in- 
stances but a very limited and super- 
ficial acquaintance with underwriting 
of any kind. 

Originated With Fire Companies. 

In 1873 the Legislature of the State 
of Massachusetts provided by law a 
standard form of fize insurance policy 
and in 1880 the Massachusetts stand- 
ard policy was made obligatory upon 
all fire companies operating in that 
State. In 1886 the Legislature of the 
State of New York prescribed a stand- 
ard fire policy which had been pre- 
pared by the Superintendent of In- 
surance on consultation with various 
fire officials and this New York form, 
in substance, has been adopted and 
prescribed for use by at least seven of 
the states. Policies differing in cer- 
tain respects from tthe New York 
form have been prescribed by the 
Legislature of the States of Maine, 
New Hampshire, Mich.gan, Missouri, 
Virginia and Wisconsin. 

Prevented Expansion. 

These standard fire policies were 
based upon the theories and practices 
in vogue at the time of their adoption 
and undoubtedly represented ithe best 
in the way of fire insurance protection 
that the experience of the companies 
then justified but they have not prov- 
ed satisfactory either to underwriters 
or patrons. To anyone who will re- 
view the cases which have been adju- 
dicated since these standards were 
prescribed it will be very evident as 
one of the writers quoted, Kerr, has 
said, that “the beneficent results, how- 
ever, are more fanciful than real.” A 
consideration of the fire experience 
with. standard policies and a compari- 
son of standard forms with the fire 
contracts issued prior to the era of 
standard fire policies will, ait least, 
justify the surmise that but for these 
statutory requirements the business 
of fire insurance would have develop- 
ed along broader lines and have kept 
pace with the business of life and 
accident insurance and that those who 
purchase fire insurance would now 
enjoy a greater degree of protection 
under contracts free from many of 
the burdensome and rigid conditions 
of the standard forms, 

Experience the Teacher. 

At times during the last twenty 
years suggestions have been made for 
the adoption of a standard accident 
insurance contract but no serious at- 
tempt was made to prescribe by law 
the form or contents of contracts of 
either life or accident insurance until 
after the report of the Armstrong 
Investigating Committee, which fol- 
lowed ‘the investigation of the busi- 
ness of life insurance in New York in 
1906. Some states have prohibited 
the insertion of certain limitations 
and conditions in contracts of life in- 
surance and other states have requir- 
ed the companies transacting business 
therein to give to insurants certain 
rights and privileges. These enact- 
ments have come to be known in a 
sense as standard provisions but only 
in a very modified degree, and to 
which no just exception might be tak- 
en, have these laws interfered with 
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the freedom of the right to contract. 

Bearing in mind the experience with 
fire insurance policies, it is not over- 
stalting the case to say that, if thirty 
years or more ago legislators and re- 
formers had been afflicted with the 
idea which germinated in the Arm- 
strong Committee and had then un- 
dertaken to establish a series of poli- 
cies which they would have prescrib- 
ed could not have surpassed in clear- 
ness, scope, or liberality the most ap- 


proved forms of insurance at_ that 
time in general use. * * * 
The New York Forms. 

Under the recent New York laws 


four standards are prescribed—in no 
substantial respect better than the 
like kinds of life insurance in general 
use and in many respects inferior in 
matiter and form as well as in clear- 
ness of expression. It is true that, 
under these laws, the Superintendent 
of Insurance of the State of New 
York is permitted to approve and es- 
tablish other standard forms of life 
policies and from time to time to 
change the forms of policies. Curi- 
ously, the distinguished legislators 
and the counsel who prepared this 
section overlooked the well establish- 
ed rule that tthe power to legislate 
cannot be delegated and hence the au- 
thority of the Superintendent to es- 
tablish other additional forms of 
standard policies may not be lawful- 
ly exercised. Again, in this connec- 
tion the authors of the New York 
legislation by providing for other and 
additional standards have overthrown 
the one argument that would appeal 
to the inexperienced layman, viz: a 
rigid and compulsory standard, and, if 
the delegated power could be exercis- 
ed, would wholly defeat the remedy 
proposed for “the abuses which have 
srown up in the multiplication of 
forms designed to attract custom 
either by catchy titles or by suppos- 
ed liberality of provision.” * * * 
This association and the executive 
committee have at times considered 
the advisability of proposing a stan- 
dard for accident contracts, induced 
‘thereto, undoubtedly, by ‘the consid- 
eration that the legislatures, if in- 
clined to apply the standard idea to 
accident insurance, would give weight 
to suggestions coming from this 
representative body and also influ- 
enced by the thought that, if a satis- 
factory standard could be establish- 
ed, a great deal of the expense, la- 
bor and annoyance which have fol- 
lowed the duplication and multipli- 
cation of accident policies would be 
remedied. The views of various mem- 
bers of the executive committee have 
been put into concrete form and poli- 
icies were constructed which will 
compare favorably with the best of 
those now used by any of the com- 


panies but at this point the work 
stopped. It was the sense of some 
of tthe members of the committee 
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that we do not require models as we 
have them in plenty and that a statu- 
tory contract, the use of which would 
not be made obligatory upon all com. 
panies, would aggravate rather ‘than 
remedy, the evils of which we have 
at times had occasion to complain 

That the committee has failed to 
conclude its work by s! 
this convention a form or series ol! 
forms of policies will nct be won- 
dered at in view of what has been 
related of the experience in connec- 
tion with the business of life and 
fire insurance and the results which 
have followed the statutory regula- 
tion of contracts nor will it occasion 
surprise that some of the members 
of the committee may have agreed 
that the beneficent results of stan- 
dard policies are more fanciful than 
real and that both insurer and in- 
sured may thereby “be deprived of 
mutual advantages through the 
abridgement of the natural right 
to contract.” So much of good has 
been accomplished in the field of 
accident underwriting and so many 
improvements have been made in the 
matter of policy contracts that we may 
well hesitate either to suggest or to 
tak2 part in the proceedings which 
May interfere with the further de- 
velopment of the business or to as- 
sume that we ‘have reached the lim(*t 
of improvement. However annoying 
and expensive may be the frequent 
extension of the benefits of insur- 
ance—sometimes in matters of little 
importance or along lines wholly 
foreign to tthe true principles of acci- 





dent underwirting—we may reason- 
ably expect that such evils will in 
time be corrected through the co- 
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operation of the sound sense of ac- 
cident underwriters with that of an 
educated patronage. 





One of the most interesting ad- 
dresses was that of Hon. James V. 
Barry, Insurance Commissioner of 
Michigan. He said: 


Commissioner Barry’s Address. 

Before proceeding to a learned and 
profound discussion of topics of gen- 
eral interest, permit me to say that 
I think well of you all, notwithstand- 
ing the affliction I am about to visit 
upon you. I have a very vivid rec- 
ollection of the engagement I played 
before you at Lake Champlain last 
year, and beg you to believe that I 
have not lost my mind to an extent 
‘hat would make me desirous of hav- 
ing any more of my hide artistically 
removed and nailed to the fence by 
your experts. It was our old friend 
Josh Billings, I believe, who remark- 
ed that “the man who will last the 
same mule kick him twice in the same 
place is good for mightly little else.” 
Not being a candidate for that par- 
ticular brand of renown, I endeavored 
to keep myself out of harm’s way bv 
declining to take the floor on this 
occasion. 

Indulgence In Generalities. 

Your president, however was _ in- 
sistent. Either his regard for me or 
his lack of regard for you persuaded 
him to make my reappearance a per- 
sonal matter, and my regard for him 
great that, under the circum- 
stances, I conld do no less than capitu- 
late, fervently praying the while that, 
in his infinite mercy and goodness, 
God would “temper the wind to the 
shorn lamb.” By way of currying favor 
with the powers both there and here 
T will studiously avoid partaking of 
the forbidden fruit, but will content 
mself with an indulgence in gen- 
eralities so gl‘ttering and common- 


is so 


rlace 9s to afford no one an excuse 
for giving more than passing notice 
to mv offering. Having unbosomed 


myself in vour presence less than a 
twelve month ago, I find it extremely 
dfficult toe find something to. talk 
aout at time, esneciallvy as mv 
vranca ts te say nothine that will 
in the slightest degree distur) thre 
calm, even and parmonious procedure 
of the annual meeting. The exacting 
demands made upon me as the main- 
stay of a interesting household require 
that T return to my family with my 
physical being intact. I have to re- 
auest, therefore, that you kindly over- 
look the absence of that desirable 
commodity vulgarly called “ginger” 
from what follows. 
Insurance Too Expensive? 

The first general proposition to 
which I beg to call your attention is 
that, broadly speaking, insurance is 
too expensive. The policyholders are 
getting too little return for their 
monev. I am inclined to take issue 
with those who express the fear that 
insurance companies of various classes 
are in danger of running upon the 
financial shoals because they are giv- 


this 


ing their policyholders too much in 
the way of benefits. During the past 


years I have read and listened to 
papers and addresses by managers 
who decried the cutting of rates or 
the increasing of benefits as endanger- 
ing the stability of the business. The 
tendency in this country for years has 
been to curry favor with the agent 
and the broker rather than with the 
policyholder. My own notion is that 
far greater danger lies in a policy 
which promnts the purchase of bus!- 
nesg from the agent and broker at a 
constantly increasing cost rather than 
from the policyholder direct at the 


few 


expense of enlarged and increased 
benefits. ; 
If I understand the situation cor- 


rectly and read the statistics aright, a 
fire or accident insurance company 
stands little show of making the legiti- 
mate profit to which it ts entitled un- 
jess it keeps ite loss ratio under 


50 per cent. I believe this is an in- 
adequate return to the policyholders. 

You will, I think, bear me out in 
the statement that I am in no sense 
an agitator or an alarmist. I desire, 
however, to say that there is, in my 
judgment, much justice in the feeling 
that pervades the public mind that 
the expense of conducting the busi- 
ness of insurance in this country is 
too great. Two years ago this feel: 
ing found violent expression in con- 
nection with the business of life in- 
surance, although the companies con- 
ducting that business return to or 
credit up for the benefit of their pol- 
icyholders approximately 75 per cent. 
of the premium receipts. 

Would Avoid Legislation. 

There can be no question that the 
Armstrong investigation disclosed 
grave abuses incident to the wild ex- 
travagances of life insurance com- 
panies. The result was just what 
might have been anticipated. Drastic 
legislation was enacted with a view 
to limiting the expense disbursements 
of the companies. The public be- 
lieved that those disclosures called 
for a remedy. The only remedy in 
its hands was legislation and inas- 
muth as the publie feeling was in- 
tense, the legislation was drastic. Per- 
sonally I believe that the direction of 
the internal affairs of a company mav 
be far better left to the management. 
permitting competition and pwblicityv 
to remedy whatever evils mav develon 
in the course of business. It is diffi- 
cult, however, to make the general 
public which has neither the time nor 
the inclination ta make a study of 
the subject take this view of the sit- 
uation. Its handiest weapon is legis- 
lation and it proceeds to wield it in 
all cases wherein it believes its rights 
have heen invaded or its confidence 
abused. 

Lessons Go Unheeded. 

Notwithstanding the lesson involved 
in the recent investigation of life in- 
surance companies and the legislation 
which resulted therefrom, the other 
important branches of the insurance 
business do not appear to have profit- 
ed to any great extent from the out- 
burst of public sentiment. The rapa- 
citv for volume increases rather than 
diminishes and in the minds of the 
managers must be satisfied at what- 
ever cost. The growing expense ele- 
ment is apparently a matter of no 
concern if only the volume can be in- 
creased, No thought is given the fu- 
ture so far as public sentiment is 
concerned, the management being eith- 
er defiant or heedless. The result 
of the continuance of this shortsight- 
ed policy must be regulation by the 
public through legislation. This legis- 
lation is apt to be ill-advised and 
ill-considered, especially if it is enact- 
ed under stress of public indignation 
and in response to an agitated pub- 
lic demand. It will take the form 
either of statutory management to a 
large degree of the internal affairs of 
the companies, or the socialistic idea 
of insurance by the State. 

The wise manager is he who will 
seek to forestall any such movement 
by himself setting his home in order 
to the extent of giving better re- 
turns to the policyholders either in 
the shape of decreased cost or in- 
creased benefits. This can be accom- 
plished through the curtailment of ex- 
penses. 

Developing Socialistic Tenden:ies. 

Both statutory management and gov- 
ernment insurance are repugnant to 
the American idea of the ‘highest de- 
velopment of the individual. They 
curb originality and genius and the 
development of the race. It should 
be the duty of all good citizens to 
oppose the socialistic tendencies of 
the times and place a premium upon 
individual freedom and effort. We 
shou!d hand to our posterity at least 
as goodly a heritage as we received 
from our fathers. This we will not 
be able to do, unless we remedy the 
evils which give impetus to the cause 
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of the socialist and precipitate radical 
legislation. This tendency to reform 
conditions by legislation has found ex- 


pression in the proposition to limit 
the compensation which the officers 
of life insurance companies may be 
paid. The question is not at all what 


the services of these officials may be 
worth, but rather what the members 
of the legislature of some State may 
think they should be paid. The next 
reformer who happens along seeks 
only to out-reform his predecessor and 


to bid for popular acclaim, and he 
convinces the legislature of his State 
that a salary of $50,000 per year is 
an outrage and that $5,000 per year 
is a large enough salary for anyone. 
He knows he can get plenty of men 


to take the job for the latter salary 
and consequently no greater compen- 
sation should be paid. It is but an 
other step to the individual who is 
convinced that all men should receive 
the same compensation—that one man 
is as good as another. And there you 
have socialism pure and simple. 
Publicity and Competition. 

To my mind the question of the 
future which most concerns the man- 
agement of all classes of insurance 
companies is that that management 
should be of such a character as to 
impress the public with a belief in 
its honesty, justice and economy. This 
is a question which all thoughtful men 
who are in anywise interested in the 
business of insurance should give most 
careful consideration. Upon its prop- 
er solution depends in a large measure 
the future of the business and its po- 
sition as a private enterprise. Most 
of you understand, I think, that I have 
always been a firm and consistent ad- 
vocate of publicity and competition 
as a remedy for evils which creep into 
corporate management. I still pin my 
faith to that proposition. Publicity 
and competition have always accom- 
plished more for the public than re- 
strictive and coercive legislation and 
in my humble judgment, will always 


insure the best returns. No corpora- 
tion, however strongly entrenched, 
can continue indefinitely to defy en- 
lightened public sentiment. We have 
seen it tried time and again and the 
result has always been failure. When 


aroused by delay or defiance public 
sentiment is too apt to throttle rather 
than seek to correct by natural meth- 
ods. 

A thing when clothed with selfish 
interest and viewed and considered 
solely in the privacy of one’s office 
presents an altogether different ap- 
pearance than when stripped and 
naked it is exposed to the fierce light 
of publicity. It is just this fact which 
makes publicity valuable. Insurance 
companies and all other corporations 
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must learn that nothing should be 
done in the directors’ room or the 
Managers’ office which will not stand 
the test of full and wy ssa publicity, 
They should no more fear the publish- 
ed statement of a claim ae ted than 
of a claim paid, for right and justi 
alone should turn the scales for or 
against the payment of a claim. Ex: 
pediency and technicalities should in 
no wise enter into the Scmaent on 
of this matter. 

Strength of Insurance Companies. 

In connection with no class of cor- 
poration is publicity carried at the 
present time to the extent that it is 
with insurance companies. This very 
publicity is the strength and bulwark 
of the insurance business. No other 
financial institutions: in the world 
could have withstood the scandal of 
the Armstrong investigation or the 
shock of the San Francisco conflagra- 
tion. To be sure, if complete public- 
ity had obtained there would have 
been no Armstrong investigation. The 
thought which I would impress upon 
you is that full and compete public 
ity is not the enemy of the business, 
but its greatest and strongest friend 
and ally. < 

The more the public knows abou! 
the actual condition of the companies, 
their various transactions and methods 
of business, and the greater its op- 
portunities for making comparisons be- 
tween companies, the greater is its 
confidence in the financial stability 
of the companies and the integrity of 
their management Confidence thus 
acquired cannot be shaken by any sud- 
cen flurry or by the attacks of agita- 
tors, and companies which apprec 
the exacting discernment of the pub- 
lic and its ability to distinguish be- 
tween the good and the bad will be 
exceedingly wary about doing anything 
which will furnish a vulnerable point 
of attack or make them weak in com- 
parison with others. 

It is my judgment, however, that if 








the best and truest results are to be 
attained, publicity and competition 
must have some proper uniform basis 
for measuring the benefits and their 
cost. There can be no proper com- 
parison so long as different ideas on 


measurement are used 
Uniform Policy Contracts. 
This brings us to the question of 
uniform policies. I may say at the 
outstart that I have not in the past 
and do not now believe that standard 
policies, either of life or accident 
insurance, are either desirable or 
feasible. I do not believe in the de- 
struction of the doctrine of freedom 
of contract, the stifling of ingenuity 
or the throttling of genius to that 
extent. In my opinion it is not an 
act of genius to invent a scheme 
signed to make the policyholder be- 
lieve he is getting somet! ] 





ing. Genius in insurance should take 
the form of development along the 
lines of better selection of risks or 
anything else which will a ual im- 
prove the business and make it more 
certain and scientific. Aithoush I am 


opposed to standard policies, I am 
becoming more and more a believer in 
and an advocate of standard provisions 
in contracts of both life and accident 
insurance. J believe in a few simple, 
certain standard provisions and pro- 
hibitions which would hold all acci- 


dent insurance companies to a 
straightforward, legitimate contract 


providing for fixed indemnity for 
actual loss under all circumstances 
wherein an accident, free from fraud, 
has been suffered by the policyholder. 
This would place competition on the 
broad, scientific and economical |! 
of benefits given and the cost there- 
of. 


asl 


Confidence In the Association. 

I believe it is possible for the able 
underwriters of this country to worl 
out just and practical standard polic' 
provisions which will place the acci- 
dent insurance business on a 
scientific and legitimate underwt! 
proof is most remote the que cord 0 
which, in 
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furbelows and technicalities 
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my opinion tend to discredit dt, There 
is all the difference in the world be- 
tween the schemer and the under- 
writer. 

I have every confidence that there 
are in the membership of the Inter- 
national Association of Accident Un- 
derwriters strong, high minded men 
capable of working out this problem 
as well as others with which you will 
from time to time be confronted. The 
accident business is yet young. Its 
growth has been stupendous and it is 
small wonder that with this marvel- 
ous development have come a few 
evils, more or less serious, which are 
merely incidental to the great work 
of providing indemnity to those who 
have been deprived, temporarily or 
permanently, by accident of some of 
their physical powers, and to those 
whose providers have been removed 
by accidental death. This association 
has done much to improve the busi- 
ness of accident insurance, and I 
have faith to believe that it will in 
due time correctly solve the problems 
with which the business is still con- 








fronted. 


Over Insurance. 

Edwin W. DeLeon, first vice-presi- 
dent of the Casualty Company of 
America, read a mosit instructive ad- 
dress wpon the general subject of ‘“Ov- 

Insurance,” in part he said: 

‘The term overinsurance is ‘well 
known and fully recognized by under- 
writers and is intended to signify in a 
broad ‘way the agreement for indemni- 
ty in excess of value. It must be ad- 
nitt therefore, at the outset that 
insurance is possible under acci- 
denit policies and is an evil to be rem- 
edied. The remedy has been partly 
found in the case of policies giving 
death and weekly indemnity benefits 
by the imitation of the weekly indem- 
nity to three-fourths of the money val- 
ue of ‘the assured’s time. In the case 
of persons receiving a stipulated week- 

monthly salary this is compara- 

but for persons whose in- 
so fixed, it is a difficult 
matter to adequately limit the amount 
of insurance to be carried. Many fac- 
tors enter into the consideration of 

















this question. A merchant may clear 
fiv 1ousand dollars from his. busi- 
ness this year and ten thousand dol- 
la nex ir, O1 a business de- 
pression comes, his income may be re- 
dwoed » three wusand dollars. \ 
eae or a doctor may be similarly 


situated. What then is the true money 
V e cof the assured’s time in such 
cases? With constantly changing con- 
ditions how can th ituation be fairly 
met with due regard to the equities 
it should 














ye 7 ! “tical 
way must be conceded. All of you 
lemen are more or less Ttamiliar 

} 


with the sichemes and stratagems to 
defraud accident companies. The law 
yks areefull of cases where claim- 








ants have deliberate hot off hands 
or feet, or otherwise mutilated them- 
selves in order to secure the indemnity 
provided for such injuries. Fake 
drowning cases, suicides and myster- 
ious disappearances have contributed 
their share in the gamble of insuraace 
speculation. Up to tris time the laws 
of the States have been reasonably 
favorable towards the companies and 
he courts have a dealt impar- 
tially between the parties in most 
cases Put we have deserted the old 
landmarks and it is no longer possible 
for insurer and insured to contract so 
as to bind the parties. The State of 
Misisouri passed a law that suicide, 


sane or insane, shall be no defense 
under a policy insuring against death 
issued by anv company in that State. 
The United States Swpreme Court has 





upheld the law and has ruled $x the 
full princimal sum must he paid in the 
ease of suicide, umless it is proven v ut 











the assured contemplated suicide at 
the time of taking the insurance. As 





the possibility of establishing such 


overinsurance becomes a most import- 
ant one in the State of Missouri, but 
it is by no means confined to that 
state. We are living in an age of ex- 
cesses of every kind. Overcapitaliza- 
tion of corporations, overproduction of 
goods, overspeeding of railway trains, 
increased cost of living, all are straws 
to indicate how the wind blows. Why 
then, not overinsurance under accident 
policies and particularly under death 
and dismemberment policies. The cost 
is relatively low and the returns large. 
A premium of thirty dollars will pro- 
vide twenty thousand dollars maximum 
principal sum, while seventy-five dol- 
lars will pay for fifty thousand dollars 
maximum sum. Indeed, it may be 
said in commercial parlance that ac- 
cident insurance is on tthe bargain 
counter ‘marked down regardless of 
cost.’ Aigain, it is so easy to get an 
accident policy. ‘No medical examina- 
ton is required; no application need be 
signed giving family history or embar- 
rasising personal details. Ample credit 
is allowed for payment of the premi- 
um, varying from thirty days to four 
months. In short, everything is done 
the companies to facilitate the ap- 
plicant in taking out the policy.” 





Vaudeville Extraordinary. 


The entertainment committee pro- 
vided a “vaudeville extraordinary” 
which “shone resplendent with feats 
of endurance, courage and cunning.” 
The impossibility of securing a full 
rehearsal did not prevent the rendi- 
tion of the following program. 

Overture—Insurance Press “String” 
Orchestra, “Peaceful Lullabies Soothe 
the Strenuous Warriors.” 

1. Signor Edsonia Lottuscasco, in 
his daring encounter with wild ani- 
mals, including the lion “Barry.” 

2. General Frank Inmoore, the 
king of the Dervishers, who will 
give a wild, whirling gavotte on 
roller skaltes. 

Al. X. Andra, the great, in mar- 
velous feats of necromancy as _ per- 
formed before all the continental 
crowned heads. 

4. North Am. Forest, an interna- 
tional tenor. who will sing his orig- 
inal Ivric, “He walked right in and 
turned around and walked right out 
again.” (The title has no connec- 
tion with the artist’s debut in Mex- 
ico and Great Britain.) 

5. Prof. R. Statistician Keeler- 
scone and his illuminated illustrations 
of Ready Reference Tables. 

6. Major Ralpha‘l 
Smoky City Champion. who “eats 
‘em alive.” in his wonderful revela- 
tion “The Double Classification.” 

7. Mons. Meininger, the hot-air 
ventriloquist, in “Flights of Fancy.” 

8. Prestidigitateur Brosmith, with 
tricks of legal lore, showing haw to 
safely strangle obnoxious legislation 
without using a muzzle. 


3utroar, the 








9. Baron Aetna Faxonia, the won- 
derful stronz man. in a great act 
“Forcine and Adoption of a Standard 
Manual.” 

19. Dominie Fibel Louie, the man 
with angel wings, who soars above 
the motley throne. an amusing and 
courageous exhibition. 

11. F. & C. Wood-Ward, an illu- 
sion. “I am with you and yet I am 
not.”’ 

12. M. D. Casual T. Sttone, ithe 
rapid change artist, introducing his 
“A. B. C. Series,” showing 12 changes 
in 12 months “This is No. 7.” 

13. Hoot Mon Golfing C Pratt. 
the Scotch RBalladist, “T dinna care 
what ye do—TI pilav golf!” 

14. The Michigan Trio—Pitcher 
Cliff and Curtis. in their laughing skit 
“We're Some Pumpkins Now.” 

All produced under the personal 
direction of Impresario Chairmanio 


basis and eliminate from it the frills, Baitio Committeo and his aidios. 


fees July 11, 1907. 





of New York 


SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


“he Empire State 


Surety Company 


Capital - - - - $750,000 
Surplus - 2 127,202 


Surety and Fidelity Bonds, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurance. 


William M. Tomlins, Jr., ~~sesident 


Moses May. First Vice President 
Willard P. Reide, Second Vice President 
Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St. 


TRY THE 


Wir Ute 


UNITED STATES 
CASUALTY COMPANY 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 


On His Annual Trip. 





Following his usual practice Presi- 
dent L. H. Fibel, of the Great Eastern 
Casualty Company, who is now at the 
Frontenac, attending the annual gath- 
ering of the International Association 
of Accident Underwriters, will, wpon 
adjournment of the gathering, make 
an agency trip through the far west 
and may go on to the Pacific Coast. 
Under Mr. Fibel’s direction the Great 
Eastern has advanced safely and 
steadily until today it has gross as- 
sets of over $416,000. A capable un- 
derwriter and a clever mixer, the field 
visits of the genial L. H. are always 
productive of excellent results. 


Acc:dents to be Pub'ished. 

A recent order by the management 
of the Union Pacific Railroad Com- 
pany. the officials of that road as well 
as all roads controlled by it, will make 
public all news of railway accidents. 
Such a procedure they argue, and 
rightly, tending to impress upon em- 
ployees most forcefully the need for 
exercising at all times the utmost 
vigilance, and thus reducing in a 
measure the awful list of railway 
slaughter. 

R. C. Bangs, a runner for the Home 
Savings Bank, of Washington, D. C., 
was robbed of a wallet containing 
$3,635 on a street car several days 
ago. 














July 11, 1907. 


PENALTY OF PATRIOTISM. 





Serious Injuries Reported as a Result 
of Fourth of July Celebrations. 





In carrying out the earnest wish of 
John Adams, one of the founders of 
our National, that each recurring 
Fourth of July be celebrated “by the 
firing of cannon, crackers, etc.,” no 
fewer than thirty-seven persons were 
killed outright on Thursday last, 
while 2,153 others were Ladly hurt. 
There were minor casualties without 
number, and of these no record can 
be had. Each year the Chicago “Tri- 
bune” keeps careful record of Fourth 
of July casualties and the figures 
above cited are upon its authority. 

“New York,” says the “Tribune,” 
“leads all the cities of the United 
States in the number of killed and 
injured. Ten persons are dead in 
that city, while six more are so seri- 
ously hurt that it is expected they 
will die within a few hours. At the 
New York ‘hospitals 423 injured per- 
sons were treated. No record was 
made of the number of dispensary 
cases cared for. 

“The police doubtless averted a 
greater casualty list by arresting 428 
men and boys for carrying weapons. 

“There were 116 fires in Greater 
New York during the day. These fig- 
ures break all Fourth of July records 
for the big metropolis. 

“Pittsburg ran New York a close 
second in the grim races, nine persons 
yielding up their lives on the altar of 
frenzied patrictism. 

“Chicago, although the second city 
of the country, added only two dead 
to the nation’s total. 

“Philadelphia reports only one fa- 
tality. 

“Springfield, Ill., supplied three vic- 
tims, Chatham, IIl., two and Aberdeen, 
S. D., two. No other town or city 
in the country gave up more than one 
of its own to death. 

“The total number of injured 2,153, 
is under last year’s figures, which 
were 2,789. 

“The figures show that this year, as 
last, the most of the casualties were 
due to carelessness in handling fire- 
crackers and other forms of “harm- 
less explosives.” 

“Victims of gunpowder this year 
stand second in number, but show a 
marked decrease from last year’s fig- 
ures, 

“The crusade against the deadly 
toy pistol seems to be bearing fruit, 
as this year only 205 victims are re- 
ported, as against 304 last year.” 
Verdict Against United States Fidel- 

ity & Guaranty. 








Judgment for the plaintiff in the ac- 
tion of the local bondsmen of former 
County Treasurer Chase, against the 
United States Fidelity and Guaranty 
Company of Baltimore, to recover 
$10,000 was rendered by the court at 
Gallipolis, Ohio, early last week. In 
September, 1904, the local sureties of 
Treasurer Chase were compelled to 
make good $10,000, which it was al- 
leged, had been stolen from Mr. 
Chase’s vault. 





Receiver Gives $100,000 Bond. 





As receiver for the Newark, N. J. 
department store of Simon Heyman, 
Charles C. Hendrickson, Jr., of Jer- 
sey City, was compelled to give bond 
for $100,000. 





RECENT ALLEGED EMBEZZLE- 


MENTS. 





Upon complaint of the surety com- 
pany bonding Winthrop E. Broad, a 
produce broker of Buffalo, the police 
of a number of cities have been in- 
structed to arrest him on sight. It is 
reported that Broad is considerably 
behind in his accounts, the Federal 
Sugar Refining Company being a 
heavy. loser. 

James Arthur Kemp, for over twen- 
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ty years an employee of the Washing- 
ton, D. C., police department, lately 
as its chief clerk, is missing and or- 
ders for his arrest have been given. 
An examination of his accounts dis- 
closed a shortage said to exceed $3,- 
000. 





An Unusual Record. 
Creditable as was the work perform- 
ed by William B. Mann, prior to his 
becoming superintendent of the per- 
sonal accident and health departments 
of the Ocean Accident and Guarantee 
Company, in February last, his record 
since that time has quite eclipsed all 
previous efforts. In the six months 
ended June 30th, the net gain scored 
by the company in the department in 
Mr. Mann’s charge, upon new and old 
business was no less than 89 per 
cent. For the month of June the new 
business increase was 159 per cent., 
while the total increase upon both 
old and new business was 72 per 
cent. These figures tell a wonderful 
tale of progress and emphasize the 
fact that Mr. Mann is turning to ex- 
cellent account the knowledge gained 
in past years, 








ASK FOR HEAVY DAMAGES. 


Marshall H. B. White, of Orville, 
Col., and his bondsmen, the United 
States Fidelity and Guaranty Com- 
pany, must defend a $20,000 suit for 
damages brought against them by A. 
G. tetch. The plaintiff, who is a 
fireman, asserts that through the dis- 
location of an awning on the premises 
of Mr. White, whither he went to ex- 
tinguish a blaze, he suffered very 
severe injuries. 

A verdict for $7,500 was awarded 
Bernard Heck, of New Brunswick, N. 
J., last week in his suit to recover 
$50,000 from the Interrational Smoke- 
less Powder and Chemical Company. 
Heck’s thighs were crushed under 
falling machinery. 

By the payment of $2,300 the New 
York and New Jersey Telephone Com- 
pany settled the $10,000 damage suit 
instituted against it by Margaret 
Dougherty, of Newark, N. J. Mrs. 
Dougherty claimed to have _ been 
severely injured in being thrown from 
her carriage, her horse becoming 
frightened by a pole swung across the 
street by a construction gang employ- 
ed by the telephone company. 





Bank Wreckers Sentenced. 





Sentences have been imposed upon 
the five men implicated in wrecking 
the Enterprise National Bank, of 
Allegheny, Pa., as follows: Edward 
P. McMillan, general bookkeeper, six 
years imprisonment on one count and 
six months on another, the sentences 
to rum concurrently; Charles Hensem- 
er, discount clerk, five years and ten 
months; Thomas W. Harvey, teller; 
George L. Ralston, individual book- 
keeper, and L. S. Cook, a real estate 
dealer who operated with the former, 
will be sentenced within a day or two. 


WANTED 

Special agents for the accident and 
health department of a large casualty 
company. Those accustomed to work- 
ing with agents and can show results, 
address with references, “Special 
Agent,” Eastern Underwriter, 105 
William street, New York. 








A prominent well known progres 
sive casualty company would corre- 
spond with an active, energetic man 
for a general agency in a leading city 
of New York State. To a man who 
will devote his entire time, a very 
satisfactory contract will be made 
Address “Casualty,” “The Eastern 
Underwriter,” 105 William street, New 
York City. 


OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Ceniral” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 


The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 


David McClure, President. 

Andrew T. Sullivan, First Vice-Presi- 
dent. 

Clinton D, Burdick, Second Vice-Presi- 
dent. 

Frank A. Condon, Third Vice-Pres. & 
Treasurer, 

M. Joseph McCloskey, Fourth Vice- 
President, 

Walter C. McClure, Secretary. 

G. B. Hart, M J. Mulrennan, Asst. 
Secretaries. 





Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 
” EUGENE H. WI 
Daniel D. Whitney, Vice-Pres. 





rae 


METROPOLITAN 


INSURANCE CO. OF NEW YORK, 


Chartered 1874 


Of the Most Approved Forms 

‘SLOW, President 
S. Wm. Burton, Sec 
RELIABLE AND ENERGETIC AGENTS WANTED. 


CASUALTY 


47 CEDAR STREET. 
POLICIES 


Alonzo G. Brooks, Ass‘t Sec 











GREAT EASTERN 


CASUALTY AND INDEMNITY CO. 


ACCIDENT AND 
HEALTH 
INSURANCE 








290-294 Broadway, New York 
Capital ; . $200,000.00 W viies wont Policies 
Commercial 
Assets - - - $416,958 82 Annual Premiums 
Surplus to Policyholiders - $294,192.57 Industrial 


Monthly Payments 





Claims Paid Over Half a Million Dollars 





Liberal Contracts fer men ef 





LOIS t.. FIBEL - - 


President 


force and Character who can 
write business 














ros ~ 
THE FRANKFORT 
MARINE, ACCIDENT and PLATH GLASS 
INSURANCE 
OF FRANKFORT-ON-THE-MAIN, 
SZSTABLIsSHED 1865. 


nited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 

RICHARD DELAFIELD Pres. of National Park Bank 

ERNST THALMANN, of Ladenburg, Thalmann & Co. 

STUYVESANT Fish, Director Illinois Central Railroad 
C. H. FRANKLIN, U.S. Mgr. aad Aitorney. JNO. M. SMITH, Sec. U.S. Branch 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective, 

Teams, Burglary, Individual Accident and Health, and Industrial Accident 
Deposited with Insurance Departments in the U.S 
for Protection of Policy holders, 


Agents Wanted for Unoccupied Territory. 


CO. 


GERMANY. 


$550,000.00 

















Assets 
Capital and Surplus 


ROBERT J. HILLAS, 


FRANK E. LAW, 
2nd Assistant Secretary. 





THE FIDELITY AND CASUALTY COMPANY 
97 to 103 CEDAR ST., NEW YORK CITY, 
pebasicaniieh de caael $8,003,530.06 


Losses paid to January 1,1907........ ........ 24,016,230.73 
This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons jin Positions of Trust, 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, y 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 


Vice-President, Secretary and Treas. 


rer. 2,904,775.76 


Teams, Workmen’s Collective, 


HENRY CROSSLBY, 
Assistant Secretary. 
GEORGE W. ALLEN, 
3rd Assistant Secretary. 
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The attention of Reliable Agents in search of desi ‘able contracts i called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 


S. H. RHODES, President, 
ROLAND O. LAMB, Vice-President. WALTON L, CROCKER, Secretary. 
None but the best forms of Life, Endowment, 
Policies issued. See our Optional Annuity Policy. 
to the right men. 


Term and Instalment 
Good Agency contracts 


FRANCIS MARSH, 
r for Eastern Massachusetts, 


202 DEVONSHIRE STREET. 


"Tena 


JOHN HANCOCK BLDG., 





ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


$821,402.42 
359,122.21 


ROBERT LECKY, Jr., V. Pres. & Secy 





GEO. L. CHRISTIAN, Pres. 





Royal Exchange Assurance. °° sne-west neat rae con 


ract. 
OF LONDON, ENGLAND. 


Policy Cont- 


2. The Greatest Amount of Securi- 
ty Behind It. 
3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 


ESTABLISHED IN 1720. 


United States Branch. 
92 WILLIAM STREET, NEW YORK. 


U_ C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 
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J. G. Walker, President. 
T. Wm. Pemberton, 1st Vice-Pres. W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Ff Virginis 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 





The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


OVER— $3,000,000.00 
OVER—$55,000,000.09 
Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 


$106.000,000 | 
= s 








TATE Miatual Life 


Assurance Company 


Worcester, Mass, 





Paid in Fire Losses 
in the United States alone during 














57 YEARS. 
Incorporated 1844, 
| 
BY THE | Financial Statement, Jan. 1, 1907. 
cr “Saaeerae a $29,138,062.19 
LIVERPOOL | Liabilities 2. ........... 26,318,347.00 
AND LONDON SURPLUS .......... $2,819,715.19 
| ; 
‘ AND | A. G. BULLOCK, President. 
GLOBE H. M. WITTER, Secretary. 


Insurance Company. Burton H. Wright, Supt. of Agencies. 








ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Off.ce, 45 William St. 


1853 1907 


FIFTY-FOURTH YEAR. 


FARMERS’ 
FIRE INSURANCE 


| 
| 
| 
| 











FIRST MUTUAL 





Northern Assurance Co. 


OF LONDON, ENG. 


Chartered in America 


NEW ENGLAND MUTUAL 





U. S. Statement of Jan. 1, 1907. 


Admitted Cash Assets ....$4,230,182 
Life Insurance Go All Liabilities, incl. Res’rves. 3,054,547 
BOSTON, MASS. Net Surplus in U. S. ...... $1,175,635 





Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 

equitable contract. | 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 





The Leading Fire Insurance Company 
of America. 


COMPANY. 


$1,017,369.65 
$453,084.11 


LLER, President. 
E. K. McCONKEY, 
Secretary and Treasurer. 


|W. H. MI 














FINANCIAL STATEMENT. 


1907 $42,826,918.80 | 
38,824,520.39 | 
4,002,398.41 


Required by its Charter t 


Assets, Jan. 1, 
Liabilities 

Surplus 
Benj: F. Stevens, Pres 

Alfred D. Foster, Vice-Pres. 

D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. 


' 
’ 
| 
i 
I 
| 
| 
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| 

Commercial Union Assurance Company | 
(Limited) 

OF LONDON. | 

PINE AND WILLIAM STS., NEW YorKcITy' Gorner 12th and G Streets, 


on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safety with fraternal economy” 
An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


GEORGE W. BABB, Manager. sages 4 ica (FIRE) 
T. A. RALSTON, Sub-Manager. WM. B. CLARK, President. , . 
‘Union Assurance Society 
OF LONDON. 


Oo mai i 
intain the legal reserve Established A. ©. 1714. 


HALL & HENSHAW, U.S. Managers, 


35 PINE ST., NEW YORK. 








TH 


Inter-State Life 


N.W., Washington, D. C. Assurance Company 





Security Mutual 
Life Insurance Company 


BINGHAMTON, N., Y. 


CHARLES M. TURNER, . - . President 
Issues the New York Standard forms of 
policies providing annual dividenas. Men 
of ability wanted in unoccupied territory. 
For particulars, address 
C. H. Jackson, Agency Sec’y, Home Office 








: Indianapolis, Ind. 





F. B. Davenport President 
John T. Martindale, 

Vice-Pres, and Supt. of Agencies 
es ea Sec’y and Treas. 
E. F. Hodges, M. D....Med. Director 

EXECUTIVE COMMITTED: 
Thos. H. Spann. Chas, B. Coffin. 

Cortland Van Camp. 
FINANCE COMMITTEE: 
M. B. Wilson, W. E. Kurtz. H. W 
Moore, E. I. Fisher, A. A. Barnes. 
% AUDITING COMMITTEB: 
W. EB. Kurtz; Rear-Admiral George 
Brown; Dr B. F. Hodges. 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 

Geo. A, Berry, President. 


John H. Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 














